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FIRE INSURANCE TOPICS RECENTLY DISCUSSED. 


HE annual sessions of a number of the more important 
organizations of fire underwriters have recently been 
held, including the Western Union, the Fire Underwriters 
Association of the Northwest, and the National Association of 
Local Fire Insurance Agents. That a number of the topics 
discussed are of general interest was indicated by the fact that 
several of them were treated in two of the conventions. The 
views of some of the speakers on these interesting subjects 
are summarized or quoted below. 

J. W. G. Cofran, president of The Union, urged the neces- 
sity for the gathering of data which would enable the fire 
insurance companies to ascertain the actual fire cost of the 
respective classes of risks, and the framing of tariffs based 
upon such costs. 

W. L. King, in addressing the National Association of 
Local Fire Insurance Agents, strongly indorsed the Dean 
schedule, claiming that it was scientific, afforded a proper 
basis for correct rating, and was easily defended by the agent 
in argument with the insured. 

L. S. Amonson urged that the companies owe it to them- 
selves and to the insured to “prepare a system of classification 
which shall make it possible and practical to tabulate the joint 
experience of all the companies on every class of risk.” 

Prior to any advance in rates in the large cities in Union 
territory, President Cofran held that expenses should be re- 
duced, even on classes regarded as, or known to be, unprofit- 
able. Many companies are now said to be paying as high as 
35 per cent commissions on preferred risks in large cities, 25 
per cent on non-hazardous business in smaller centers, and 
20 per cent on mercantile risks. 

Geo. G. Markham of St. Louis, in speaking to the local 
agents upon the rating problem, said, among other good 
things: 

The insurance business is entitled to be handled as a science on all 
the data obtainable. The public is entitled to a demonstation of the 
necessity for the rates. If the great underwriters who decide the 
course of our business would themselves agree to combine their ex- 
perience and appoint a capable fire insurance actuary to canvass the 


figures and indicate to the various existing rating bodies the correc- 
tions necessary to make their rates fair between States and between 
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classes of risks in each State, the movement towards equitable fire 
insurance rates would be inaugurated beyond power of recall. After- 
ward substantial changes might be necessary in the rating machinery, 
because many of these fating units have so long operated to make 
profit, not to do justice, that they could not adjust themselves to scien- 
tific rating. But the detail can be left to work itself out, once joint 
classification is begun. 

For many years THE SPECTATOR has advocated the gather- 
ing of statistics showing the experience of all companies with 
all classes of risks, and from such data the forming of rates 
adjusted to the actual cost of carrying the risks. The opinion 
has been expressed that unless the companies voluntarily sup- 
plied reports of their experience they would eventually be 
compelled by law to do so. 

That local agents would prefer to see the business con- 
ducted upon a more equitable plan is evidenced by the resolu- 
tion introduced at the Local Agents’ convention by C. H. 
Woodworth, of Buffalo, and the favorable reception accorded 
to it before it was referred to the resolutions committee, most 
of the discussion concerning the specification of fixed per- 
centages. The resolution was as follows: 

Believing that commissions are higher than necessary in many lo- 
calities and upon some classes of business, we recommend for the 
earnest consideration of the companies and agents the proposition of a 
uniform commission of fifteen per cent flat and fifteen per cent con- 
tingent on all classes of business throughout the entire country. 

We recognize that this proposed reduction in expense cannot be 
made effective without a readjustment of rates in many localities, and 
that the reduction would be unjust to agents without the elimination 
of the salaried agent or local manager, and as rapidly as practicable 
the multiple agent. 

We appreciate the difficulty of so radical a change in the business, 
but believe that this or something approximate is feasible and ad- 
visable, and that unnecessary delay in the adoption of some such re- 
form will bring upon us by legislative enactment, conditions that will 
not be for the best interests of all concerned. 


Mr. Woodworth asserted, in support of this measure, that 
“public sentiment has reached the fire insurance business, and, 
if we do not regulate our affairs, it will step in and regulate 
them by legislative enactment.” 

O. E. Johnson of Charleston, S. C., in addressing the local 
agents upon the commission question, also favored the con- 
tingent plan in preference to either flat or graded commis- 
sions. 

The consensus of opinion of agents seems to favor a reason- 
able but uniform, rather than a high or a differential commis- 
sion; and the best agents are gradually coming to desire a 
moderate flat commission plus a percentage of the agency 
profit, a plan that was advocated by the late George T. Hope, 
when president of the Continental, years ago. 

Louis S. Amonson of Philadelphia, in addressing the Fire 
Underwriters Association of the Northwest, showed that the 
insurance companies were merely collecting and distributing 
agencies for the insured, and asserted that the business should 
be operated as economically as possible, and the public should 
be educated to adopt measures to prevent fires. The classifi- 
cation of risks and elimination of “preferred” risks would 
help the relations between companies and the insured, by 
enabling agents to satisfactorily demonstrate the justice of 
rates. Mr. Amonson also advocated handling losses through 
general adjustment bureaus, thus saving much labor and 
expense, and also favored closer co-operation in inspection 
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work. Both of these improvements would commend them- 
selves to the insured. Mr. Amonson thought that a trade 
profit of ten per cent would not be regarded as excessive by 
the public. “Finally,” he said, “our ever present thought, 
our single great purpose and the very keynote through all 
our operations should be to convince the insuring public of 
our purpose to give every policy holder a square deal. * * * 
Truly, the interests of the fire insurance companies and the 
general public are one.” 

D. M. Parry of Indianapolis, ex-president of the Manufac- 
turers Association, spoke to the local agents on “The Attitude 
of the Public Toward Fire Insurance.” He did not object to 
rate-making organizations, properly conducted, and only 
asked for a “square deal.” He held that the companies 
should refuse to insure poor risks, and looked upon govern- 
mental regulation of rates or expenses as impracticable. He 
regards the fire insurance agent as “a very useful citizen.” 

Naturally, the San Francisco conflagration and the attend- 
ing circumstances have come in for considerable attention at 
all gatherings of underwriters during recent months. 

Otto E. Greeley of Minneapolis, who was one of the first 
outside adjusters to reach San Francisco, told of the condi- 
tions as he found them. He placed the property loss by the 
disaster at $450,000,000. He held that, in the main, the 
insurance companies were “as generous in their treatment of 
the San Francisco claimants as the exigencies of the situation 
would permit.” 

W.N. Bament, chief adjuster for the Home of New York, 
reviewed the progress of the efforts to co-operate in the San 
Francisco adjustments, and the division of the companies 
into classes known as “dollar-for-dollar’’ and ‘‘six-bit’”? com- 
panies. He related the methods of adjustment generally fol- 
lowed, which have been heretofore explained in THE SreEc- 
TATOR. 

U. C. Crosby of New York, before the Fire Underwriters 
Association of the Northwest, said (in part): 


No company is “conflagration-proof.” Nearly every one has its 
weak spot, and in every city a company or companies may meet their 
“Waterloo.” In the metropolis of this country, where most unfavor- 
able conditions exist, with its enormous concentration of values, a 
conflagration approaching in extent the San Francisco disaster would 
result in the failure of practically every American and foreign com- 
pany doing business in this country, seriously involving banking and 
business interests, and precipitate a financial crisis unprecedented in 
history. 

Mr. Crosby offered a few suggestions looking to the bet- 
terment of conditions. In brief, conditions must be realized 
by underwriters; fires must be prevented from reaching the 
extent of conflagrations; every bad risk must be considered 
as endangering all other risks in a congested district; under- 
writers should systematically study the hazards of each city, 
regarding the city as one risk, and should enlist underwriters, 
architects, builders and the public in efforts toward improve- 
ment. Among the chief features requiring attention are 
water supply, vertical openings in buildings; exposure haz- 
ards by outside wall openings; and the more important fire 
preventive means are automatic sprinklers and protection of 
all openings. 

Many other topics of interest to underwriters and the public 
were discussed at the several conventions, showing the gen- 
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eral trend of opinions entertained by the practical men who 
are brought in daily contact with the business men who are 
the purchasers of insurance. The usefulness of these gather- 
ings of the field underwriters is clearly demonstrated by the 
careful consideration given to the phases of the business that 
are continually pressing upon them and the managers of 
companies. 





HE supreme test has been applied to fire underwriting in 
the United States, and it has not been found wanting. 
A catastrophe, the like of which was never before experienced 
by fire insurance institutions, involved the latter in a few 
hours to the extent of $175,000,000. Not only this, but the 
records of both insurer and insured were, in a majority of 
cases, destroyed, so that it was absolutely impossible to pre- 
sent accurate proofs of loss, or to verify them if presented, in 
most instances. Notwithstanding the almost insuperable 
difficulties of the situation, the bulk of the losses have been 
satisfied within six months after the disaster; few failures of 
insurance companies have resulted,and residents of San Fran- 
cisco, the afflicted city, estimate that payments to policy- 
holders have averaged about go per cent of the insurance in- 
volved. Probably 95 per cent of the insurance losses were 
borne by about 100 companies—an average of, say, $1,600,- 
ooo each. There are few business interests which could, or 
would, rise to an emergency requiring such a vast abnormal 
expenditure, with the alacrity, honesty and generosity which 
have distinguished the conduct of the fire insurance com- 
panies in this trying ordeal. There is little doubt in the 
minds of those who have carefully studied the conditions, 
that the insurance companies have paid out to policyholders 
many millions of dollars for which, if the facts could have 
been known and proved, they were not legally liable. The 
companies are deserving of great credit for the fair, not to 
say liberal, manner in which they have met their obligations, 
even those which were not subject to proof. 





URING the past year the cfficers and executive com- 
mittee of the National Association of Life Under- 
writers have devoted a large amount of time to the interests 
of that body, owing to the agitation in life insurance mat- 
ters which spread throughout the entire country. Their 
splendid work was fittingly recognized at the convention 
at St. Louis last week by appreciative resolutions, and their 
fame will endure so long as the association shall last. While 
the various legislative matters took considerable of their 
time, the association movement was not in the least neg- 
lected, but, on the contrary, the work of extension was more 
vigorously prosecuted than ever before. The retiring presi- 
dent, C. W. Scovel, met every demand upon his time and 
thought with unswerving devotion to the best interests of 
the association, deeming his most fitting reward to be the 
approval of the members. His successor, F. W. McMullen, 
while serving as one of the vice-presidents last year, proved 
himself a man of ability, and, as the executive head of the 
National Association, will maintain its prestige in the same 
way as his predecessors. Robert L. Foreman, the first vice- 
president for the ensuing year, will prove an able assistant, 
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as he is an enthusiastic believer in the association movement, 
while the well-known executive ability possessed by Stephen 
F. Woodman, the new chairman of the executive committee, 
will keep that body in the path of progress. The National 
Association of Life Underwriters has amply demonstrated 
the reason for its existence, and is to-day the strongest force 
in the life insurance field for correct and honorable prac- 


tices. 

MAJORITY of the largest life, fire, casualty and surety 
A insurance companies of the United States are New 
York corporations, and consequently the Insurance Depart- 
ment of the State of New York occupies a most prominent 
position as to supervision of insurance companies. The fact, 
therefore, that its organization is becoming more permanent 
in the course of years is a source of satisfaction to the in- 
surance companies. When Otto Kelsey was appointed Su- 
perintendent in the spring of the current year he accepted 
the office unpledged, but with the determination to make the 
Department as effective as possible. He found that the men 
in responsible positions had been in the office for years, and, 
after careful investigation, he has found it unnecessary to go 
outside for men to replace them. Instead, the principle of 
promoting men for merit has been adhered to, and the De- 
partment now has as second deputy, third deputy, chief ex- 
aminer and actuary men who have been connected with it 
for from twenty to forty years, all of whom are capable men, 
well adapted by training and experience for the responsible 
positions they now hold. Mr. Kelsey is to be congratulated 
not only on the efficiency of his staff, but also on the fact 
that he is quick to recognize meritorious service. 
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NEW YORK SURVEYS. 
Charles H. Eldredge, resident manager of the United States Casu- 
alty at Chicago, was in town last week. 
J. A. Lassoe, manager of the liability department of the United 
States Casualty, is making an extended trip through the West. 


Second Vice-President Theodore T. Johnson of the Washington 
Life is now making a tour of the company’s Western agencies. 

Marvyn Scudder, financial statistician to the Armstrong insurance 
investigating committee, lectured before the School of Commerce, Ac- 
counts and Finance, 32 Waverly place, on Tuesday evening, October 30, 
on “Features of the New Insurance Laws Regulating Investments on 
Securities.” 


NOTES FROM PHILADELPHIA. 


Manager Gardner of the Title Guarantee and Trust for Western 
Pennsylvania has associated with him Edward Ball, formerly secre- 
tary of the Pittsburg Surety, under the firm name of Gardner & Ball. 


The Pittsburgh Life and Trust has appointed E. N. Johnson director 
of agents for Eastern Pennsylvania, with headquarters in this city. 
Mr. Johnson was formerly identified with the Security Trust and 
Life. 

A meeting of the Philadelphia Board of Burglary Underwriters 
was held in the office of the Fidelity and Casualty on October 23, to 
hear the reports of committees. The one having in charge the inter- 
viewing of representatives of those offices which have not yet signed 
the compact, reported progress all along the line, and pervading the 
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meeting there seemed to be a feeling that a strong harmonious com- 
pact including practically all offices writing burglary insurance busi- 
ness in this city is more than a probability. 

A number of life insurance men have claimed that the offering of 
stock, or an option on stock of a life insurance company in connec- 
tion with the solicitation of life insurance, constituted a violation of 
the anti-rebate law, and the Philadelphia Association of Life Under- 
writers recently sought the opinion of Insurance Commissioner Mar- 
tin on the subject. His opinion, however, holds that such a plan is 
not in violation of the law, and the Philadelphia Life and other local 
companies similarly organized, or being organized, are therefore re- 
lieved of the imputation of legal irregularity. 

Two shares of stock of the Provident Life and Trust sold at auction 
last week at $782 per share, against last previous sale at $743. 








CONTRIBUTED PAPER. 





The Passing of the Net Premium Reserve. 
Cuartes J. Harvey, F. I. A., Consulting Actuary. 

It is a patent fact that the net premium standard of valuation had 
long been a dead letter in its general application when the adoption 
of the Armstrong recommendations caused its expunction from the 
statute books—never, in all probability, to make its reappearance as a 
compulsory measure of reserve. 

As its successor, The Select and Ultimate Method, will shortly be 
invested with full authority of the law, it cannot be too minutely 
analyzed and the writer therefore submits a few conclusions that are 
the outcome of considering the problem from a somewhat different 
point of view to that adopted by its author, Miles M. Dawson. 

The method may be said to owe its existence to the circumstance 
of the mortality in the earliest years of insurance being appreciably 
lower than the mortality shown by the general mortality table, where 
the lives are combined without reference to the time they have been 
insured. This lower rate of mortality is conservatively estimated to 
be as follows: 


Ist year, 50% of the American Experience Table. 
2d year, 65% of the American Experience Table. 
3d year, 75% of the American Experience Table. 
4th year, 85% of the American Experience Table. 
5th year, 95% of the American Experience Table. 
Thereafter, 100% of the American Experience Table. 

A select mortality table is then formed for each age at entry in 
which the above mortality is substituted for the tabular mortality, 
but as the employment of these select tables in their integrity would 
increase the reserve instead of diminishing it, the higher premium of 
the American Experience Table is substituted for the premium of 
the Select Table, and by this expedient the difficulty overcome. 

The line of argument presented by the writer may now be followed 
by aid of the tables succeeding, in which the age at entry is taken 


at 35: 


AGE 35 AT ENTRY. 









































| AMERICAN EXPERIENCE TABLE. SELECT EXPERIENCE TABLE. 
AGE | | 
ATTAINED. | | Mortality Mortality 

| Living Dying. | Per Living. Dying. Per — 

| 1,000. 1,000. 
a 81,822 732 | 8.95 80,851 362 4.47 
Ms a wacwlen wea 81,090 737 9.09 80,489 476 5.91 
| ae 80,353 742 | 9.23 80,013 554 6.93 
) | See 79,611 749 9.41 79,459 635 8.00 
| eee 78,862 756 9.59 78,824 718 9.11 
Me ccdces | 78,106 765 9.79 78,106 765 9.79 
ye. oe oe | 

AGE 35 AT ENTRY. 
SELEcT EXPERIENCE TABLE—3%. 

. = Dx Nx Cx | Myx 
Mic aweccenes 28,733.10 | 578,432.95 124.902 11,885. 544 
er oe ee 27,771.32 | 549,699 .85 159.452 11,760 .642 
OP vaivwlexvaxdi 26,802.99 | 521,928.53 | 180.175 11,601 .190 
| Le ree 25,842.14 | 495,125.54 200.504 11,421.015 
Wns hocewtvusasa 24,888 .96 469,283 .40 220.108 11,220.511 
Cre ee 23,943.93 | 444,394.44 | 227.685 11,000. 403 

| ' 
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It will be noticed that the figures in the above tables have been so 
arranged as to leave the whole of the American Experience figures 
intact after the Select period of 5 years is ended. In computing any 
value, therefore, we have only to use the Select values for each age 
at entry in combination with the tabulated values of the American 
Experience Table to obtain any result that may be desired. Proceed- 
ing upon these lines, the annual premiums for various descriptions of 
insurance have been computed according to the Select Experience 
and placed side by side with the corresponding premiums of the Amer- 
ican Experience with their differences and capitalized differences as 
follows: 

AGE 35 AT ENTRY—3%. 
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American Select Pan 

Experience Experience Difference. Capitalized 

mium., eeahen. Difference. 
IN BU os 6 Saini Sse Gas mee 21.0812 20.5478 .5334 10.74 
5-payment Life.......... a 90.5970 88 .6726 1.9244 8.98 
10-payment Life... 49.7252 48.5501 1.1751 10.01 
15-payment Life... 36.3371 35.4499 .8872 10.35 
20-payment Life... 29.8504 29.1103 -7401 10.52 
10-year Endowment... 89 .3004 88.2428 1.0576 9.01 
15-year Endownient....... s 57.4148 56.5734 .8414 9.82 
20-year Endowment........... 41.9660 41.2475 7185 10.21 

















The capitalized differences in the above table are obtained by mul- 
tiplying the difference between the two premiums by the value of the 
select annuity for a term equal to the premium paying period of the 
policies. Thus, for example, the value of the Select whole life annu- 
ity at age 35 will be found to be 20.1312, and multiplying it by .5334, 
the difference between the two premiums, we get the capitalized 
difference of $10.74, as shown by the table. Again, the value by the 
Select Table of a five-payment annuity at age 35 is 4.6649, and multi- 
plying this value by 1.9244 we get $8.98 as the capitalized difference 
in the case of a five-payment life policy, and so on. 

These capitalized differences have hitherto been termed capitalized 
mortality savings, but more properly speaking they are capitalized 
loadings, and the uncapitalized differences are the annual charges 
that are made on the loading during the whole of the premium paying 
period of the policies. The Select and Ultimate Method of valuation, 
therefore, is a gross premium method not for five years only, as it 
has been claimed to be, but for as long as the premiums are payable. 
The term “ultimate” would consequently appear to be superfluous 
and the method might appropriately be described as “The Restricted 
Gross Premium Method of Valuation by Select Tables of Mortality,” 
it being understood that the restriction referred to limits the encroach- 
ment upon the loading to the capitalized difference between the Select 
premium and the American Experience premium. An exemplification 
of the way in which the Select and Ultimate Method operates in this 
respect is given for a ten-payment life policy as follows: 


AGE 35 AT ENTRY. 
10-PayMeNT LiFE—3%,. 











Net Premium Capitalized Reserve b 
D rains — Reserve by Loading Select an 
Select Table. Outstanding. Ultimate Tables. 
DiicactavGv.c Weak epoca eee .00 10.01 —10.01 
Dies kha wed a c bs Sia ie Winnie 45.73 9.14 + 36.59 
TEER DR oe Lane Rl eee 91.74 8.26 83.48 
EET RS nae rrer Ore 138.53 7.34 131.19 
DS Gaken eek ceed keke ee 186.19 6.41 179.78 
EEA Seer eee Ts oe 234.81 5.44 229 .37 
Bintererk se vchoustaeneeeets 284.87 4.43 280.44 
eS i esek acne eenense 336.78 3.39 333.39 
Bo ccstttnnskuews bow score 390. 64 2.30 388.34 
BEI a Oe ET 446.55 1.18 445.37 
__ ERR See nie eh, eae nne 504.59 .00 504.59 














It will be seen by this table that the Select and Ultimate reserve is 
obtained exactly in the way the writer has explained, viz., by deduct- 
ing the outstanding portion of the capitalized loading from the net 
reserve of the Select Table. The same principle holds under all classes 
of insurance, and it is not until the last premium has been paid that 
the reserve reaches the reserve of the Select Table. The analogy 
between this method and the Modified Preliminary Term Method ex- 
plained by the writer in THE Spectator of September 13 last is there- 
fore apparent, for both methods entail an annual charge on the loading 
during the whole of the premium paying period, no matter how short 
or protracted that period may be. 
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This is a circumstance that may exercise considerable influence 
toward giving the preference to the Modified Preliminary Term 
Method when a change in the valuation standard is next agitated, for 
it is not only the more liberal and practicable measure of the two, but 
it is more compatible with the science of economy in extending the 
time of repayment over the productive or premium paying period of 
the policies instead of limiting it, as is done in the case of the Select 
and Ultimate Method, to a purely arbitrary period which, by reason 
of an unexpectedly heavy death rate, may often prove to be unwork- 
able and lead to serious consequences. 





THE NEW ENGLAND FIELD. 


Death of W. O. Robson. 


William O. Robson, supreme secretary of the Royal Arcanum since 
that order was instituted in 1877, died at his home in Wellesley, Mass., 
Sunday evening, the 28th inst., after two-days’ illness. Pneumonia, 
followed by a complication of diseases, caused death. 

Mr. Robson was born in 1843, in the village of Royal Oak, Maryland. 
He was educated at Easton Academy, and then entered the employ of his 
father, who was editor of The Easton Star. Coming North, after the 
war, he settled in Boston and was, for a time, editor of The Boston Post. 
Later he was connected with the reportorial staff of The Boston Tran- 
script. 

His connection with the press of Boston continued until his duties as 
supreme secretary of the Royal Arcanum demanded all his time. Mr. 
Robson was one of the nine members who started the Royal Arcanum 
in Boston in 1877. 





—The Etna Life’s October business was ahead of that of October, 1905. 

—The Connecticut General reports its writings in September to have been in 
advance of those of the same month last year. 

—Walter C. Wright, the consulting actuary, has enlarged his office in the 
International Trust building in Boston, and now occupies the entire suite of 
rooms 75 to 77, and has improved facilities for computing and accounting work. 





THE WEST. 


Bankers Reserve Life Company. 


Publicity is the great corrective for abuses of any nature and is also 
the surest means of preserving confidence in the stability of any insti- 
tution, particularly in those of a trust character, such as life insurance 
companies. President B. H. Robison, of the Bankers Reserve Life 
Company of Omaha, Neb., follows out this idea in keeping the policy- 
holders of that organization well informed as to its doings and progress. 
In the annual statement every detail is plainly presented through the 
medium of a series of concise reports from the several department 
heads, while a complete financial and business statement is also sent 
out each quarter. By these means policyholders are enabled to judge of 
the progress being made and are continually reminded of the security of 
their contracts. It must be a source of satisfaction to them to note that 
a steady growth is being experienced both in breadth of operation and 
financial stability, during a time when many have found nothing but 
hard words for life insurance generally. The management of the com- 
pany conforms strictly to conservative methods with a view to main- 
taining a satisfied body of policyholders and in the territory in which 
it operates, embracing the prosperous States of the Middle West, it is 
meeting with a high degree of success. 








—The Independent Order of Mutual Aid of Illinois has been absorbed by the 
American Home Circle. 

—C. M. Atherton, formerly of Cedar Rapids, Ia., is organizing the Western 
Mutual Life Insurance Company. 

—The Iowa Life Underwriters Association has passed resolutions indorsing 
the administration of State Auditor Carroll. 

—Frank L. Smart, formerly associated with John H. Dunn, Illinois State 
manager of the Security Life and Annuity, has retired. 

—The Select Knights and Ladies of Kansas City, Kan., is said to be in 
financial difficulties owing to very heavy death losses in Colorado and Montana. 

—The office of the Penn Mutual Life at Atchison, Kan., has been closed 
temporarily, owing to the alleged shortage in the accounts of its agent, M. H. 
Carr. 

—Elmer H. Dearth, former State Insurance Commissioner of Minnesota, in- 
dicted by the Grand Jury charged with accepting a bribe, will not be tried during 
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the present term of District Court at Minneapolis. His attorney asked for a 
continuance, and the case will come up for trial at the November term. 


—The Loyal Fraternal Home of Hamilton, Mo., has reorganized, and the 
offices have been moved to Cameron, Mo. The association has adopted the 
National Fraternal Congress rates. 


—Judge Tarrant of Milwaukee has ordered the Equitable Life of New York 
to produce its books and records so far as they concern the policy of Albert 
Ellinger of Racine, who is suing the company for returns under a semi-tontine 
policy for $15,000. 

—The Illinois Life has been in controversy with the State of Kansas for some 
time over the payment of taxes on the property of the Kansas Mutual Life, which 
was reinsured by the Illinois Life. The latter company has agreed to a com- 
promise by which it will pay taxes of $2650 on $50,000 of securities. 


—The Northwestern Mutual Life has made a report of its business for the 
first nine months of 1906. The assets on September 30 were $218,166,159, a gain 
of $9,647,087 over the first nine months of 1905; insurance in force September 30, 
$813,461,128, a gain of $40,880,384; new insurance written, $80,437,859, a gain of 
$4,900,000. 

—The late Dr. Shaw F. Neely, formerly Mayor of Leavenworth, Kan., died 
recently leaving $45,000 of life insurance. He died about 11:45 o’clock on the 
night of July 20, and his policy in the Mutual Life of New York, upon which 
he had taken advantage of the thirty-day limit, on his last premium, would have 
expired at midnight. 


—The Universal Life, which is being organized at St. Louis to do business 
without agents by advertising and correspondence, has issued its prospectus, It 
will have $150,000 capital and an equal amount of surplus. Justin C. James is to 
be president, and August Goertz vice-president, secretary and treasurer, both 
formerly with the Germania Life at St. Louis. 


—The Northern Life of Illinois has made its deposit with the Illinois Insurance 
Department, and will begin business early in November. G. F. Fleck is presi- 
dent; P. C. Madison, vice-president, and L. F. Cole, secretary. Mr. Cole has 
been the leading spirit in the organization of the company, which will register 
its policies with the Illinois Department and operate on an annual dividend basis. 


—The Supreme Court at Springfield, Ill., has decided that the mortuary funds 
and all other moneys of fraternal orders are assessable, and should be taxed. 
Heretofore these funds have been exempt. The court reinforces previous 
opinions that the legislature cannot and has not the power to exempt from taxa- 
tion any property which is not exempted in the plain language of the Constitu- 
tion. 

—The Imperial National Insurance Company has been organized in Seattle, 
Wash., with a capital of $250,000. The officers are Judge John P. Hoyt, president; 
J. E. Boyer, secretary; John Schram, treasurer, and Will H. Thompson, general 
counsel. The company will be operated on the legal reserve basis, but policy- 
holders will be entitled to a certain amount of stock on which the dividend is 
guaranteed. 


—The Security Life and Annuity Company of Chicago now has the following 
official staff: W. O. Johnson, president; George C. Gale, vice-president; Henry 
C. Brown, secretary; Henry H. Brown, M. D., medical director; J. Charles 
Seitz, actuary; O. W. Johnson, treasurer; W. A. Jenkins, comptroller; board of 
directors, Col. Winfield T. Durbin, W. O. Johnson, George C. Gale, Henry H. 
Brown (M. D.), Joseph E. Otis, Arthur Dixon, Col. Charles Arthur Carlisle, 
Col. Newland T. De Pauw, John K. Tener, E. D. Newman, P. A. Myers. 


—The Cincinnati Life Underwriters Association has adopted the following 
rules: ‘‘(1) That the general agents who are members of the association shall 
register with the secretary the names of all persons from whom they accept 
business, whether such men be members of the association or not. (2) General 
agents having direct contracts and such men as they shall propose shall be 
eligible for membership. (8) The association shall fix the maximum brokerage 
to be paid. (4) Every agent shall agree for himself and for every agent em- 
ployed by him, and for those registered by him, that he will obey the anti-rebate 
laws of the State of Ohio.” 


—Dr. James W. Glover, consulting actuary and professor of mathematics and 
insurance at the University of Michigan, has been on leave of absence from the 
university since last April. During this time he has been acting as consulting 
actuary to the Wisconsin Legislative Insurance Investigating Committee. He 
also served the Royal Insurance Commission of Canada for some time. Franklin 
B. Mead, who has been specializing in insurance at the University of Michigan, 
was recently appointed to a responsible position in the actuarial department of 
the Minnesota Mutual Life of St. Paul. Virgil Kime has secured a position in the 
actuarial department of the Michigan Mutual of Detroit, and Miss Dora Payne 
has a position in the actuarial department of the Pacific Mutual Life, Los Angeles, 
Cal. The insurance courses were broadened last year by the addition of a 
seminary in insurance continuing throughout the year. It is in charge of Prof. 
Glover, and is intended to guide advanced students of insurance along original 
lines of investigation and research in this subject. 





THE SOUTH. 





—Commissioner of Insurance Joseph Button of Virginia has ordered the 
Philadelphia Life to stop selling stock of the company with life insurance. 

—Application for a charter for the Conservative Mutual Life and Endowment 
Company has been filed at Wheeling, W. Va., by the following incorporators: 
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C. A. Caldwell, Harry Hubbard, L. E. Rex, W. A. Williamson, John J. P. 
O’Brien, C. E. Peters. 


—Pearce, Maddox & Pearce of Atlanta have been appcinted managers of the 
Reliance Life, succeeding Milledge & Baxter, recently dissolved, owing to the 
death of Mr. Baxter. Mr. Milledge will be associated with the new firm. 

—Col. J. D. Powers, president of the Commonwealth Life of Louisville, Ky., 
who is also connected with many banks and trust companies in Kentucky, was 
elected first vice-president of the American Bankers Association at its recent 
annual meeting at St. Louis. The Commonwealth is an old line company, or- 
ganized under the laws of Kentucky, and has been writing insurance in that 
State since June 1, 1905. Its officers are careful and conservative business men, 
and the insurance thus far written by the company shows the confidence re- 
posed in them by the people of their own State. The Commonwealth will prob- 
ably open one or two new States after January 1. 





MISCELLANEOUS LIFE NEWS. 


THE NATIONAL ASSOCIATION OF LIFE 
UNDERWRITERS. 


Seventeenth Annual Convention at St. Louis—Amendment to 
the Constitution—Strong Resolutions Passed—Prize Essay 
Winners—A Woman Addresses the Convention—Officers and 
Executive Committee Elected—Annual Banquet—Extracts 
from Papers and Prize Essays. 





The one session of Wednesday, the second day of the convention, was 
marked by the reading of most excellent papers by E. E. Rhodes of the 
Mutual Benefit Life, and Frederick H. Nash of Boston. Extracts from 
these papers were presented in THE SPECTATOR last week. Both were 
frequently punctuated with applause for the sentiments expressed, and 
hearty votes of thanks were accorded the authors. 

The business end of the session included the appointment of the nomi- 
nating committee, various announcements and a further consideration 
of the report of the executive committee. The section referring to the 
death of Ex-President James L. Johnson, formerly of Springfield, Mass., 
was approved by a rising silent vote. Considerable discussion arose over 
the project of establishing a paper for the association to be known as 
Life Association News, but approval was finally secured. The paper 
will be under the direction of a committee of five, consisting of the 
president, secretary, chairman of the executive committee and two 
others to be elected by the executive comittee, and any one member can 
veto the publication of any article. L. D. Sammis of The New York 
Commercial will be editor and manager of the paper, under the direction 
of the committee. The amendment to the constitution relative to com- 
pany officials and ex-presidents in their official connection with the as- 
sociation went over to a later session. 

An adjournment was taken at noon and the afternoon was devoted 
to sight-seeing, followed by a theater party in the evening. 


THURSDAY’S PROCEEDINGS. 


The much discussed amendment to the constitution came up for final 
disposition at the commencement of the morning session and provoked 
full and animated debate. Many motions and amendments were pre- 
sented, but in its final shape the amendment stood as follows: 


No person may hereafter become an officer, member of the executive 
committee, or a delegate to the association, unless he be an agent or 
local manager, or other field worker for a regular legal reserve com- 
pany, who is clearly identified with an agency, as distinguished from the 
home office, and unless also he be a member in good standing of a local 
association belonging to the national body. Any one hereafter becoming 
such officer, member or delegate, and ceasing to be eligible as aforesaid 
shall be disqualified for further service in said positions. 

That existing ex-presidents shall be qualified for the period of their 
lives for their position as members of the executive committee and as 
delegates-at-large and that future ex-presidents shall be eligible as 
members of the executive committee and as delegates-at-large for a 
period of three years from and after date of the expiration of their 
term of office as president. 

Any and all provisions of the constitution in conflict with this amend- 
ment are hereby repealed. The phraseology of the constitution and by- 
laws shall be revised under the direction of the executive committee so 
that the provisions of this amendment shall be included in the various 
articles and the revised legislation and by-laws shall be reported and 
recommended by the executive committee at the next annual convention. 

On the announcement of the vote, only one association being recorded 
against the question, H. E. Aldrich, an officer of the Equitable of Iowa, 
presented his resignation as a member of the executive committee. 

Several efforts were made to commit the association in opposition to 
restrictive legislation, but finally, at the instance of the New York 
delegation, the following resolutions were adopted: 


Whereas, The interests of life insurance agents are identical with the 
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interests of the policyholders in their respective companies and what- 
ever reforms adopted benefiting the policyholders will operate as well 
to the ultimate and permanent advantage of the agency workers, now, 
therefore, be it 

Resolved, That this association declares itself in favor of all sound 
legislation of a character beneficial to the policyholders and places itself 
on record as believing that the great remedy for and protection against 
any evils in the business of life insurance lies in the fundamental re- 
quirements of full and complete publicity and detailed accountability by 
the companies, not only to their policyholders but to the public, rather 
than in governmental interference in dictating to company manage- 
ments how the details of this intricate business must be conducted; 
and be it further 

Resolved, That as hard and fast rules bar the door to originality and 
progress, this association condemns as contrary to sound principles and 
practice any existing or proposed legislation which, while leaving the 
responsibility of management upon the officers of the companies, inter- 
feres with the right of contract and takes from them the discreticn 
necessary to conduct the business efficiently. 

The annual ceremony of presenting the Calef cup and Williams 
vase to the writers of the best essays on an assigned topic was then 
proceeded with. The subject this year was ‘The relation of the public 
press to American life insurance,’’ the first prize going to Howard H. 
Hoyt of the Chicago association. H. D. Neeley of Omaha presented him 
with the Calef loving cup, and Charles J. Edwards of New York did a 
similar service with the Williams memorial vase, which went to 
Charles M. March of the Maine association. Honorable mention was 
accorded to W. B. Lahr of Cleveland and Wm. H. Reed of St. Louis. 
The winning essays were then read by their authors. 

Mrs. Florence E. Shaal of the New England Women’s Underwriters 
Association was then conducted to the platform and gave an interesting 
account of the development of the women’s departments in connection 
with life insurance work. Her talk was most warmly received and she 
was heartily applauded as she left the platform. 

At the afternoon session the discussion of the five-minute topics was 
resumed, P. V. Baldwin of Boston taking the ground that personal 
arguments were indispensable in procuring business. 

President Scovel then had the pleasure of presenting to the conven- 
tion his father, Professor Sylvester Scovel of Wooster University, Ohio, 
who spoke from notes on “Life insurance and social duty.’”’ The ad- 
dress met with instant approbation at the hands of the delegates, and 
after a rising vote of thanks had been tendered the speaker, it was 
voted to have the address printed for general distribution. 

Before proceeding to the election of officers, pledges were asked for 
the support of the paper established by the association and subscriptions 
were guaranteed amounting to about $1600 at $1 per copy. 

The report of the nominating committee was unanimously approved 
as follows: President, Frank E. McMullen, Rochester; first vice-presi- 
dent, Robert L. Foreman, Atlanta; second vice-president, W. W. Booth, 
Denver; third vice-president, Geo. H. Allen, Montreal; treasurer, Eli 
D. Weeks, Hartford, secretary, E. J. Clarke, Baltimore. 

Executive committee, for two years: Wm. G. Carroll, Philadelphia; C. 
J. Edwards, New York; Jas. W. Janney, Chicago; J. W. Iredell, Jr., Cin- 
cinnati; E. C. Ritchie, Indianapolis; Frank Wooley, Wilmington, Del.; 
Geo. H. Olmsted, Cleveland; Stephen F. Woodman, Boston; John F. 
Brown, Erie; H. H. Haskell, Los Angeles; Wm. Goldman, Portland, 
Ore.; J. Stanley Edwards, Denver; R. A. Edmiston, Lincoln, Neb.; R. 
P. Dexter, Montgomeroy, Ala.; H. C. Cox, Montreal; Berry J. Apple, 
Savannah, and J. D. Spencer, Salt Lake City. To fill vacancies in the 
1907 class the following were chosen: C. E. Hitchcox, Springfield, IIl.; 
J. R. Nutting, Atlanta; Hy J. Powell, Louisville, and E. R. Putnam, 
Rochester. The executive committee subsequently chose Stephen F. 
Woodman of Boston as its chairman. 

After the new officers had been conducted to their places and brief 
speeches of acceptance made, there remained only the next place of meet- 
ing to be decided upon. Des Moines wanted the convention, but Toronto 
won out and for the first time the National Association will meet in 
1907 under a foreign flag. The date of the gathering will be left to the 
executive committee. 

The banquet on Thursday evening was well attended and brought to a 
satisfactory close a most successful convention. 


PAPERS AND ESSAYS PRESENTED. 


In addition to the extracts from papers and addresses presented last 
week we give the following: 

G. H. Allen of Montreal, Canada, said in part: 

After a connection with field work in life insurance extending over 
nearly a quarter of a century it appears to me that the other wonders of 
the world must hide their diminished heads before the extraordinary 
fact that we, as life insurance men, at once the faithful servants and 
unique benefactors of the public, have never before had the common 
sense to organize. 

It is cne of the curiosities of history that the effort to band men to- 
gether for the common weal has always, at its inception, been opposed by 
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those even most closely and vitally interested. The life underwriters 
have helped to point the historical continuity of this very human char- 
acteristic. 

In spite, however, of this heretofore lack, it is noteworthy that to-day 
better men are entering the life insurance field. Whether it be the at- 
traction of independence, the ralization that it is push, not pull, that 
tells all the time, the feeling that as a man works so shall he live, we 
do not care to discuss, but this much can be safely stated, that time, the 
softener, has wrought wonders in bringing into fellowship members of 
this great profession. Mutual acquaintance, ripening into friendship, 
has modified the bitterness so unfortunately common but few years ago. 

If, then, the slow growth of the feeling of at least common humanity in 
the prosecution of a common vocation can do so much, how vastly does 
the horizon expand when the idea of closer association has passed from 
the realm of dream to the confines of fact—what accomplishment is 
impossible—what fear assail us? 

The doctor, the lawyer, the architect, even the ordinary laborer, has 
his organization; why not the life insurance man? Does he not “min- 
ister to a mind diseased’”’ by the elimination of killing worry? Does 
he not eternally expound the law of love? Is he not the architect of the 
a of many even yet unborn and does he not labor as none other 
abors? 

Now, at this time, late as it may be, the era of mistrust, of personal 
antagonisms, is behind us—before us the dawn of brotherhood, of mutual 
appreciation and respect. * * * 

The twin evils of “twisting’’ and rebating force themselves upon your 
notice. The former is of such a nature that probably no legislation can 
effectively reach. If there is a more contemptible specimen of hu- 
manity than the ‘‘twister’’ in existence, he is, like the legendary animals 
of Central Africa, yet to be discovered. You and we can do much through 
our various associations to eradicate this evil. We will not readily ex- 
tend the hand of fellowship to a convicted “twister” and, gentlemen, 
I am firmly convinced that the time is not far distant when the man 
that cannot join hands with his fellows in his district association can- 
not, by the same token, remain in the life insurance business. * * * 


“WHAT’S THE MATTER WITH THE PRESS?” 


Young E. Allison, editor The Insurance Field, took the above for his 
topic, and among other things, said: 


The matter with the general press is that, 
crazy on life insurance. We are all life underwriters here, but we are 
all newspaper men too. In this country the newspaper is largely the 
combined product of its readers and advertisers—the very public that 
makes the newspaper possible and profitable. There are no more alert 
and business-like readers of newspapers than life insurance men; no 
better advertisers. So being right up in the front ranks of newspaper 
makers ourselves, and on the good old theory that a man can always 
wallop his own jackass, we have undoubted right to decide that on the 
life insurance question the press has been crazy. Now, when the greatest 
factor in ascertaining and distributing information in the world goes 
crazy upon such an important and vast subject as life insurance, it is a 
serious thing indeed. * * * 

Recognizing the responsibility and general accuracy of the press, 
therefore, when we see the larger part of it publishing the most absurd, 
exaggerated and largely unfounded attacks upon the general institution 
of life insurance, we are justified in assuming that the press has gone 
crazy on that subject; that is a victim of insane illusion; that it is car- 
ried away by a spasm of what modern scientists call ‘‘crowd madness,”’ 
in which everybody is crazy with everybody else and it is only the sane 
man on the outside who is in the position of being virtually an oasis of 
lunacy in a desert of excited sanity. * * 

Now, as a matter of fact, nobody agrees as to what the life insurance 
inquisition and scandals actually revealed. We all know that the 
financial solvency of every single company involved was triumphantly 
demonstrated, and that life insurance was shown to be the most im- 
pregnable financial institution in this country—not less so even than 
the National Government itself. It was not shown that a single death 
cr endowment claim had ever been unpaid, but it was shown that the 
trust office of life insurance to the widow and orphan was a record 
without a single blemish. It is proof to my mind that the press was 
crazy with crowd madness when it failed to see these great and aston- 
ishing facts looming up above the fog of petty and nasty personal scan- 
dals that it exploited day by day. * * * 

The banks and trust companies have lost more of the funds of their 
depositors in one year by dishonesty than have been lost to the policy- 
holders of all the old line companies combined in twenty-five years. 
When a ship is as tight and well-manned as that, nothing less than a 
spasm of popular lunacy can doubt its safety and soundness. * * 

I can easily segregate from the annual reports of one year before ms 
lightning struck the figures of a small group of these companies in which 
the aggregate premiums received on new business written the year be- 
fore was stated at $30,000,000. We all of us know that that was a book- 
keeping fiction. Probably fifty per cent was never even collected or 
stipulated for collection. It was rebated shamelessly and the remainder 
went for paying the actual commission of the agent and the other ex- 
penses of the business. Very little, if any, reached the company except 
in the form of crossed accounts—rendered to fill entries in bookkeeping 
made necessary by the fiction of the system. 

The life insurance which that $30,000,000 of fictitious premiums repre- 
sents was almost wholly written on the deferred dividend or other high- 
pressure plan. Under the commission contracts which the agents held 
we know that from sixty to seventy per cent of the first premium was 
payable to the agents for writing that business if they collected it. 
We know they did not collect fifty per cent of it. We know that, as a 
rule, they were working on cash salary advances, with prize and bonus 
expectations, and that when they got in sight of the bonus they could 
give policies away and make money by it. Nobody in the United States 
has been able to make such splendid presents to perfectly healthy friends 
about Christmas times as the rebating life insurance agent. I know of 
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one instance where all the life insurance left by a rich and healthy man 
who died suddenly was $150,000 given to him by life insurance friends at 
postage stamp rates on the approach of Christmas. All of you know of 
similar cases. I know of plenty on a smaller scale. * * * 

Sanity has not returned yet. Notwithstanding the trouble caused by 
irresponsible deferred and forfeitable dividends, there are thousands of 
agents who think that the prohibition of these forms will ‘‘ruin the 
business.” They have grown so used to living on their own hot air that 
the prospect of a return to solid diet and cool atmosphere makes them 
shudder with apprehension. Actuaries who have allowed what they call 
“the practical demands of the business’ to make seductive advances to 
the chastity of pure mathematics, under the pressure of field demands, 
disagree about what ought to or can be done. The Armstrong laws have 
been damned in part or in whole by nearly everybody and there is no 
more agreement about what is actually to be the result of the reac- 
tionary movement started a year ago, than there is an agreement in any 
well populated lunatic asylum upon the nature of moonbeams to be ex- 
tracted from fresh cucumbers. 

We have got to wait and see. There are five years of experience ahead. 
Nobody can tell what annual dividends will do until the dividends can be 
earned and actually distributed. We have all our individual ideas as to 
what to expect, but the proof of the pudding is in the actual eating, 
and it will take fram three to five years to begin the eating of this 
pudding. 

In the meantime the press having gone crazier than anybody else on 
this subject, shows signs of growing sane quicker than the others. It 
has quit denouncing the whole institution of life insurance and is dis- 
covering that there are well and economically managed companies and 
plenty of simple life insurance policies. It had a very acute attack, 
but is apparently making a good recovery. The doctors and trained 
nurses are busy with the chronic cases and the insuring public that 
have got rebates in their system and can’t get ’em out. Even at this 
critical juncture there are agents giving away policies and giving them- 
selves away. 

But whatever happens, life insurance is all right. It is the soundest, 
most beneficent and most rigorously managed business system in the 
world. If banking, trust companies or private business had been called 
upon to undergo the merciless inquisition that life insurance has borne 
without a single failure, this country would have been buried under the 
ruins of bankruptcy a year ago. 


THE PRIZE ESSAYS. 


“The relation of the public press to American life insurance’’ was the 
topic assigned, and the winner of the first prize was Howard H. Hoyt of 
the Chicago Life Underwriters Association, who said, in part: 


The press was originally purely educational, and ideally is still so. 
Life insurance originally was a mute alliance for help in the hour of 
need; not self-help, but the help of others—namely, the families of the 
bereaved. The press is a voice; life insurance, a principle, that voice 
uplifted and that principle expressed for the good of society. The de- 
plorable fact that at times both have seemed to forget their noble origin 
and been unduly swayed by commercialism instead of altruism does not 
alter the need of a close relationship between these two forces, operating 
to the same high end. The fact that from administrative nec2ssity each 
has become a business ought not to interfere with the high ideals which 
gave them birth. 

Yet there has been a seeming antagonism between these two natural 
allies. The business of life insurance has been assailed and greatly in- 
jured. The press has been guilty of exaggerations and of almost mali- 
cious sensationalisms more disastrous in their immediate results than 
the conditions which inspired the attacks. People have been frightened 
into lapsing valuable policies, and even prejudiced against the principle 
of life insurance. * * * 

What, then, should be the relationship between these two moral forces? 
The press is more than a voice. It is the eyes and ears of the people, 
and, to a great extent, does their thinking. It is their closest companion. 
All doors open to the newspaper. It is welcome where the salesman is 
excluded. The press literally molds public sentiment. United it can 
make or mar any human institution; it can turn the course of human 
events. Life insurance is not as spectacular in its operation, nor as im- 
mediate in its results. It is one of the silent forces which permeates 
society and leads to better things, but none the less an important fact in 
our civilization. As society is now organized, both are necessary. 

The press is right in insisting that life insurance shall remain true to 
its ideals; but it must not forget that it is easier to tear down than to 
build; that life insurance as a force not only must be kept pure, but 
must be active in the service of humanity. On the other hand, if our 
life insurance institutions hew to the line, if they remain true to the 
principles of altruism which gave them birth, their relationship with the 
press cannot be too close. The press is too potent a factor in the 
world’s progress to be ignored. It is a power which should be utilized to 
the utmost in insurance work. 

Let the press maintain its ideals; uphold life insurance as a great 
principle which works with scientific exactness for the good of society; 
continue to protect the public from individual greed and dishonor, yet 
not lightly tear down. Let life insurance companies remain true to 
their legitimate functions and recognize in the press a great power to 
be successfully and properly utilized. Here will be an alliance in the 
keeping of which it will be safe to leave the future. a i 


Charles M. March of Portland, Me., member of the Maine Association 
of Life Underwriters, captured the second prize. Extracts from his 
essay follow: 


As a people we have largely interpreted the sentiment, “All men are 
born free and equal,” to mean that all law-abiding citizens may conduct 
their own affairs in their own way, irrespective of others. This has pro- 
duced the era of free competition in which we have been living. The 
transformation of the world by invention and discovery, and the eco- 
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nomic changes caused by modern machinery and improved commercial 
facilities, are modifying our apprehension of this doctrine; and we are 
being compelled, by resultant circumstances, to observe the relative 
rights of others. We are realizing that observance of the Golden Rule 
may be demanded as a right. 

The public press, distinctively a product of modern times, is, if properly 
utilized, a mighty factor for education and enlightenment. Perhaps no 
other single agent of our civilization has affected our lives more power- 
fully. * * * 

The press has reached its present position as an exponent of the 
people’s rights, not merely by the exercise of its function as a distribu- 
tor of news, but by its purpose to state things as they are; and to ex- 
pose, if necessary, the unlovely traits of a man’s character as well as 
the good and true. In the present time of national moral regeneration, 
the public press has borne testimony, sometimes unconsciously, to the 
high position and integrity of life insurance. by the prominence it has 
given to any deviation from rectitude which has been discovered with 
respect to some of those to whom has been intrusted the management 
of that institution. It does not pertain to the function of the press to 
publish the fact that a death claim or a matured endowment has been 
promptly paid by a life insurance company because it is for these things 
that the companies exist, and such an item would not be a news item, 
while the facts concerning the expenditure or distribution of a sum of 
money in a manner which may be held to be right or wrong is properly 
a matter for publication and for editorial comment. In considering the 
treatment by the press of men active in the management of public or 
corporate affairs, we should remember that it is a trait of human nature 
for the evil to most sharply impress us. 

Life insurance is a complex subject requiring years of study and experi- 
ence to comprehend the peculiar relation of its component factors. It has 
not, until recently, been before the people as a great public question. 
Newspaper writers have rarely noticed it. When, therefore, in recent 
menths the press has essayed to discuss the principle and practice of in- 
surance, the inevitable result has been that its fugitive compositions have 
been of little real value and often misleading. Even our best and most 
conservative journals and periodicals have unintentionally assumed a po- 
sition of apparent hostility to life insurance by advocating measures which 
could be only disastrous. As public interest in insurance has continued, 
many of the daily newspapers have established departments of insur- 
ance, edited by experienced insurance men, students of their profession. 
The great influence of these papers thus is where it rightly belongs, in 
support of all that is good and best in American life insurance. * * * 





Insurance Affairs in Great Britain. 
[FROM OUR OWN CORRESPONDENT. ] 

I referred in my last to the closing of branch establishments in this 
country by the Equitable Life. The New York Life is, I hear, taking 
somewhat similar steps. It is, however, remarked here that the Mutual 
of New York, while dispensing with some of its sub-branches, is keeping 
its branch offices practically intact and from these has entered upon an 
active campaign with a view to preserving its business and connections. 
In the words of a contemporary it is giving every indication of its in- 
tention “‘to make a fight for it.” 

This is by no means an ill-advised course for the British public is al- 
ways quick to appreciate any action which shows pluck and determina- 
tion, and there is a great deal of truth in the phrase “dogged does it.” 

Adverting to the subject of American life assurance business in the 
Eritish Colonies the following paragraph from the speech of the chair- 
man of the Colonial Mutual Life at the general meeting of members 
held in Melbourne is of interest. The chairman said: 

As a result, apparently of the disclosures in America, the life offices 
hailing from that country doing business in our midst have determined to 
cease from the active canvass for new business here. This will cause 
some diminution in competition, and it is hoped that, as a result, the 
procuring of new business should become less costly and a larger amount 
be obtainable. 

In a recent leading article, under the title of “The Passing of the 
Cloud,’”’ The Insurance Record (of London), which is usually regarded as 
voicing actuarial opinion, deals with the report of the select committee 
of the House of Lords upon life insurance companies. 

The opening paragraph is well worthy of being reproduced in full and 
is as follows: 

It is quite possible that, in many quarters, some very drastic legisla- 
tion was expected to be foreshadowed by the report of the House of 
Lords’ committee, which has been sitting on the question of foreign life 
assurance. Practically there is no limit to the wildness of conjecture, 
which, in special circumstances, assails the more ignorant section of the 
public, already fed up by the extravagances of writers as thoughtless as 
themselves. It would hardly be surprising to learn that some may even 
have regarded the summary expulsion of American life assurance com- 
panies from our shores as quite a likely outcome of the committee’s de- 
liberations. To say the least it was a foregone conclusion in the minds 
of persons suffering severely from insular prejudices, that legislation 
would be recommended tending to throw formidable obstacles in the 
way of the American companies, not the least of which would be the 
compulsion to invest in this country an amount large enough to cover 
liabilities to British policyholders. Some of these expectations were 
more natural, perhaps, than they now appear, when regarded in cold 
blood. We had in evidence the chronic antagonism of some American 
legislatures to British companies entering into competition with their 
own; and it was impossible to conceal from the observant what would 
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have been the attitude in the United States toward British companies 
in similar circumstances. ‘Protection for native industries,’’ which con- 
tinues to be the controlling feature of American fiscal policy, would 
doubtless have been relentlessly applied in the domain of insurance; 
and the companies might even have been compelled as now in France—to 
invest in native securities the full reserve against American insurance 
contracts. 

The article then points out that, beyond the fact that the statutory 
deposit of £20,000 with the Accountant-General of the Court of Chan- 
cery is, in the case of foreign companies, to remain as a permanent guar- 
antee, as distinguished from that of British companies, which are en- 
titled to withdraw it as soon as their accumulated funds rise to £40,000, 
the rest of the committee’s suggestions may be passed over without 
serious comment. 

The conclusion arrived at is given as follows: 

Thus, to the gratification, we have no doubt, of all reflecting people that 
immunity from needless State supervision, which is our boast, will con- 
tinue to be maintained as in the past; and this is to be noted as an ex- 
cecptional instance of legislative wisdom on the part of the hereditary 
chamber. Had the committee arrived at a contrary conclusion, it is 
more than doubtful whether its recommendations would ever have been 
given effect to. True, there may still be those who, blinded by preju- 
dice, are not entirely satisfied; but there are good grounds for the be- 
lief that their numbers will steadily dwindle in proportion to the advance 
of enlightenment. For we cannot fail to regard the committee’s atti- 
tude as helping to roll away the dark cloud which has been overshadow- 
ing life assurance, in America and Europe alike, for the last few months. 

A writer in the policy, however, in the course of a scathing article 
claims that British actuaries have been outwitted, and severely criti- 
cises the arguments upon which the recommendations in the report are 
based. 

Nothing has lately been heard of the action Mutual Life of New York 
vs. North British and Mercantile and D. C. Haldeman and the question 
is being asked ‘‘What has become of it?’ 

The recent calamity at Valparaiso has had the effect of depressing the 
market price of the shares of some of the leading companies, but the 
effect of this is gradually passing away, it being now regarded as cer- 
tain that, in consequence of the prominence given to the ‘earthquake 
clause,’’ British offices will not be heavy losers. 

A short time ago I mentioned that the fire offices, on this side, had 
their hands pretty full and that they were meeting with increasing com- 
petition owing to the fact that several of the accident insurance offices 
had lately commenced to transact fire insurance business. 

There is every reason to anticipate that the accident offices will shortly 
find their hands pretty full also. A new workmen’s compensation bill is 
in the making and is expected to come into force on January 1 next. 
So far as can at present be judged, this measure will largely increase 
the liability of employers generally, and, while there is no doubt it will 
open up many new channels for business, it can hardly fail to have a 
most disturbing effect upon existing arrangements, and the operations of 
companies accepting this class of risk. Indeed, in view of the fact that 
the act of 1897 came into force on the first of July, 1898, and the pros- 
pective act is to take effect as from the first January, the companies have 
to look forward to a large increase in office work, entailing numerous 
complications and adjustments, during the first few months of next year. 
As the act will contain many interesting and special features, I shall 
refer to the matter again when the final stages are reached. 

Efforts have repeatedly been made to form ‘‘a tariff’? among the acci- 
dent offices, due no doubt, in part, to the success which has attended the 
existence of a tariff amongst the fire insurance companies. So far these 
efforts have been unavailing owing to one or two important offices hold- 
ing aloof. An association has, however, this year been formed, known as 
the Accident Offices Association, and its efforts, it is hoped, will lead to a 
general understanding and working arrangement. 

An association from which great things are expected in some quarters, 
and which also came into existence this year, is the Association of In- 
surance Agents and Brokers, having the following as its principal ob- 
jects: 


(a) To promote the general welfare and interests of its members by 
co-operation, and to maintain and extend their usefulness to the public 
advantage. 

(b) To place the position of insurance brokers and agents on a more 
setisfactory basis, with a view to securing for the community the ex- 
istence of a class qualified to be employed in the responsible duties of 
insurance brokers and agents. 

(c) To secure mutual support and co-operation in dealing with unfair 
competition. 

(d) The suppression of the growing tendency of allowing any commis- 
sion or rebate, directly or indirectly, to other persons than insurance 
brokers and agents. 

(e) To check the promiscuous appointment of agents. 


Yet another association which is coming to the front, and which later 
on may not be without its effect upon insurance companies, is the Insti- 
tute of Directors. This society was formed some three years ago, but 
bas now been granted a royal charter. 
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A London daily paper has just published an article describing an in- 
terview with a Lloyds broker anent “risks Lloyds will take.’”” Among 
the most interesting items are: Insuring managers of cricket matches, 
etc., against loss of receipts in consequence of rain. Insuring the lives 
of reigning monarchs against assassination. Insuring losses from earth- 
quakes in countries liable to upheavals; from destruction of crops by 
hurricanes in countries where these are prevalent; from war between 
two countries, or a successful revolution. An instance is on record 
where a needy young man was engaged to marry a rich heiress, and 
wanting ready money an accommodating money-lender agreed to make 
him an advance on condition that the marriage was insured at. Lloyds. 
A broker was approached who, after making investigations as to the 
bona fides of the engagement, agreed to insure the marriage for £500 at 
ten per cent. The desired loan was obtained, and in due course the 
wedding took place. One gentleman, it is stated, insures the price of 
his cigars, a particular brand grown in Cuba upon a little strip not a 
mile in extent. His usual purchase is two thousand at sixty shillings a 
hundred, but when the crop is small the price is increased. To insure 
always getting them at sixty shillings, he pays an annual premium of 
ten per cent. The conclusion arrived at is that anything under the sun 
may be insured at Lloyds, in which there is certainly much truth. 

London, October 20, 1906. CHARTERS. 





1906 Life Insurance Laws of New York. 


The several bills passed by the New York Legislature, at its 1906 ses- 
sion, relative to life insurance, continue to excite general interest, and 
should be in possession of every person connected with life insurance. 
They have been printed in convenient form in a book of ninety-six pages, 
copies of which may be obtained at fifty cents per copy. 

Another form contains a complete index to each clause of the several 
measures, making 122 pages additional, and sells at seventy-five cents per 
copy. Both these books may be obtained through The Spectator Com- 
pany, 135 William street, New York. 

The complete ‘Insurance Code of New York,” covering all existing 
laws relating to every form of insurance, is a necessity in the office of 
every insurance man. This book also includes the 1906 life insurance 
laws. In addition to the insurance law there is also presented the statu- 
tory construction law, provisions of the penal code and notes of court 
decisions and opinions of Attorney-Generals as to the interpretation of 
the law. Copies of this work may be had in paper covers at $1.50, or 
bound in buckram, $2. Orders for any one or-all of the above named 
publications will be filled immediately on receipt by The Spectator Com- 
pany, 135 William street, New York. 





Life Insurance Developments of the Week. 


Last week Insurance Commissioner Barry of Michigan notified Presi- 
dent Peabody of the Mutual Life that he will resort to vigorous meas- 
ures to stop electioneering by the agents of the company. 

Joseph A. Rock, a former agent of the New York Life, has filed an 
affidavit charging the New York Life management with forgery. Mr. 
Rock declares that the company is sending out a letter with the ballots 
to be voted, which letter bears the signature of Rock, and that he has 
not been connected with the company for two years and did not sign 
the letters. ; 

Officials of the New York Life were subpcnaed to appear before a 
referee and be examined in connection with the injunction proceedings 
brought by Stephen Farrelly against the company and against twenty- 
one directors. On Mr. Farrelly’s complaint an order had been issued for 
the company and the directors to show cause why they should not be 
restrained from using the funds of the company for campaign purposes 
in the election of directors. Abraham Benedict, a lawyer from Mr. 
Untermyer’s office, submitted a list of questions to Vice-President 
Buckner and Treasurer Randolph to be answered and sworn to in order 
that the information might be presented in court in the form of an affi- 
davit. Both officials refused to comply and Vice-President Kingsley 
could not be found. Justice Nash then issued an order for Mr. Buckner 
and Mr. Randolph to appear before a referee ‘‘forthwith.’’ A process 
server endeavored to serve the papers upon Mr. Buckner and Mr. Ran- 
dolph, but was unable to do so through the intervention of John H. 
McIntosh, general counsel of the company. Assistant Deputy Sheriff 
Metzger of Deputy Sheriff Hayes’ office was then ordered to serve the 
papers and he met with no opposition. Mr. Buckner and Mr. Randolph 
appeared before Referee Russell L. Tarbox at 60 Wall street, where a 
lively altercation took place, terminating in an agreement to postpone 
the proceedings until the following morning when Wm. N. Cromwell ob- 
tained an order blocking the plan of Abraham Benedict to have the 
New York Life officials testify as adverse witnesses. 

Frederick C. Paige of Detroit, Mich., agent of the Mutual Life, who, 
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it is charged, was dropped because he would not work for the adminis- 
tration ticket, has been asked by District-Attorney Jerome of New 
York to come to New York to tell what he knows about the expendi- 
tures of the policyholders’ money and the alleged coercion practiced on 
employees. 

The independent committee of Massachusetts policyholders in the 
Mutual Life has addressed an appeal to the policyholders urging them 
to vote for the united committee ticket. 





—The Sterling Life Assurance Company with headquarters at Ottawa, has been 
incorporated, with an authorized capital of $2,000,000. The provisional directors 
are: Denis Murphy, ex-M., L. A., Ottawa; A. W. Fraser, K. C., Ottawa; W. 
B. Matthews, Ottawa; J. S. Turriff, M. P., Ottawa; W. H. Shaw, Toronto; J. 
W. Garvin, B. A., Ottawa; J. L. Garvin, B. A., Ottawa. Notice of the promotion 
of this company appeared in THe Spectator March 22, 1906. 


—At the fall meetig of the Actuarial Society of America there were seven 
papers presented, four of which were referred to in these columns last week. 
The others were: “A Distribution Formula,’ by Miles M. Dawson; “Is the 
Standard Life Policy Law of New York Unconstitutional?” by Walter S. Nichols, 
and on “Surplus Apportioned Annually,” by H. W. Robertson. In-addition to 
the edition of E. E. Rhodes as a Fellow, the society also honored Arthur R. 
Grow of the New York Life and Herbert B. Dow of the New England. 

—The Supreme Lodge, Knights of Pythias, has adopted the following new 
rules affecting 80,000 policyholders: An increase in the maximum policy from 
$8000 to $5000. An increase in the age limit from 50 to 60 years. The creation 
of a new fifth class of insurance which substitutes for the old Fraternal Congress 
Table the American Experience Table with interest at 3% per cent. There will 
be an annual dividend policy, returning to the member at the end of each year 
all over and above the cost of carrying the risk and expense of the management. 
All policies are to be incontestable after three years. Privilege is given policy- 
holders in the fourth class to transfer into the new fifth class, taking the same 
amount without new medical examination. 

—The Century for November contains, among other interesting articles: 
“Athirst in the Desert,’’ Langdon Warner; ‘‘Whistler’s Academy of Painting,” 
Cyrus Cuneo; “The Shuttle,” I., serial story, Frances Hodgson Burnett; “Julia 
Marlowe,” Elizabeth McCracken; ‘“‘The Lure of the Pearl,’’ Frederic Courtland 
Penfield; “Running Water,” IV., A. E. W. Mason; ‘Trading His Mother,” 
Anne Warner; “Jay Cooke, and the Financing of the Civil War,” I., by the 
author of ‘‘Robert Morris, Patriot and Financier,” ‘Abraham Lincoln,” etc., 
Ellis Paxson Oberholtzer; ‘‘The German Emperor’s Voice,’ E. W. Scripture; 
“The Great Renunciation,” a story, by George Woodruff Johnston (picture by 
Leon Guipon); ‘‘Mr. Bryan and Our Complex Social Order,” Franklin H. Gid- 
dings; departments and illustrations in color. 
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—Manager Moehring of the Colonial’s Bronx district has issued a 
challenge to the Trenton district for ordinary placed and paid for by 
December 31. 

—Among the Colonial agency ranks B. Heksch of New Brunswick has 
the honor of being in the van guard for industrial increase. He is fol- 
lowed by John Grantling of Hoboken. The leading ordinary agent is 
F. E. J. Chrystie of Jersey City. 

—Assistant John Doran of Williamsburgh leads all others on the Colo- 
nial ordinary record for 1906. Following him are: C. J. Nungesser, 
town of Union, and T. L. McKim, Brooklyn. The leading industrial as- 
sistant is R. H. Muench of the Bronx. He is closely seconded by M. 
Schickler of Perth Amboy. 

—The Life Insurance Company of Virginia announces the following 
changes and promotions: An assistancy has been established in Ander- 
son, S. C., under the direct supervision of Superintendent Sullivan. W. 
M. Street has been appointed agent in charge of Florence, S. C., suc- 
ceeding Agent W. A. Sanders, resigned. 

—In the struggle for industrial supremacy among the Colonial forces 
for the year with the managers, L. P. Welsh is the leader. Next to him 
are C. W. Hugg, Newark, and P. J. Lee, Paterson. The leading ordinary 
manager is Louis Janson of Williamsburgh. Following him are: L. P. 
Welsh, Trenton, and T. A. Sheers, Hoboken. 

—The Colonial reports the following recent appointments to assis- 
tancies: Fred. E. Francisco, Brooklyn; Thomas Bannon, Hoboken; Wil- 
liam Stottlemyer, York; Patrick F. Cosgrove, Phenixville. Assistant 
Edgar L. Oram has been transferred from Long Branch to Elizabeth, 
and Assistant H. M. Ottinger from Phoenixville to Lansdale. 


—A few things to think of between now and Thanksgiving. And 
then don’t forget to think of them occasionally after that, No strikes— 
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No vexatious elections—General prosperity still prevailing—Jobs chasing 
the man, not the man the jobs—Plenty of work—Good wages—Abounding 
peace—Rich harvests—Everybody happy—Companies offering extraordi- 
nary inducements to good men to get good business in good volume. 


Halcyon days are these for producers. 


—The Prudential’s superintendency leaders in industrial for 1906 are: 
J. Pauer, McKeesport; J. Reid, Milwaukee 1; G. J. Wink, Wilmington; 
L. F. Miller, Allentown, and P. H. Showalter, Denver. Assistancy 
leaders: C. P. Wurster, Charleston; P. M. Russell, New Albany; S. P. 
Miller, Joplin; B. R. Cosby, Joplin, and O. G. Gooden, Wilmington. 


—There is no apathy in the Prudential ranks, as is abundantly shown 
in the following record of one week’s work in its various divisions: 
Week of September 10, New Jersey, $2,024,500; week of September 24, 
New York, $3,131,300; week of September 24, Pennsylvania, $3,053,350; 
week of October 1, New England, $1,849,630; week of October 8, Western 
States, $5,655,689; grand total, $15,714,469. 


—Without enthusiasm your life will be a blank, and success will never 
attend it. Enthusiasm is the one secret of success. It blinds us to the 
criticisms of the world, which so often damp our very earliest efforts; 
it makes us alive to one single object—that which we are working at— 
and fills us not with the desire only, but with the resolve of doing well 
whatever is occupying our attention.—Montalembert. 


—Prudential men who have been advanced to the rank of assistant: 
F. Bogen, Jr., Brooklyn 7; F. Holiday, Jersey City 1; W. G. Wallace, 
Jersey City 2; N. T. Hibben, McKeesport; H. W. Swartzlander, Taren- 
tum; F. L. Short, Easton; J. O’Reilly, Saratoga; S. Szymkus, Chicago 7; 
F. W. Mackey, Newark 2; J. E. Paquet, Manchester; J. W. Purcell, 
Dubois; C. F. Lugar, Richmond; T. L. Lonergan, Saginaw; M. J. Coyle, 
Paterson 2. 


—I have been watching the careers of young men by the thousand in 
this busy city of New York for over thirty years, and I find that the 
chief difference between the successful and the failures lies in the single 
element of staying-power. Permanent success is oftener won by hold- 
ing on than by sudden dash, however brilliant. The easily discouraged, 
who are pushed back by a straw, are all the time dropping to the rear, 
tu perish or to be carried along on the stretcher of charity. They who 
understand and practice Abraham Lincoln’s homely maxim of “pegging 
away”’ have achieved the solidest success.—Rev. Dr. Theodore L. Cuyler. 


—Agent J. D. Miller, of the St. Paul staff of the Prudential, recently 
wrote forty-seven applications, for $3.80, in connection with the pay- 
ment of one claim, which was for only $103. Now, all those people who 
gave Agent Miller applications might have been reasonably supposed 
to have had sense enough to protect themselves without this practical 
demonstration. But they did not. They were all from Missouri. They 
waited to be shown and Agent Miller knew how to do it. As one 
beneficiary recently expressed it: ‘‘Heretofore life insurance has been a 
theory to me, but now, seeing its practical value, I am a strong advo- 
cate of the system.” 


—Among the most recent changes reported by the Colonial are the 
following: Appointments to Assistancies—J. J. Kennedy, West Phila- 
delphia; John Booth, Newark; Eugene Pearce, Germantown; John 
Pritchard, Plainfield; David Hunter, Easton; J. W. Rowe, Bronx; J. F. 
W. Bruns, Bayonne; H. J. Huffman, Elizabeth; Henry Josephson, 
Harlem; J. R. Schumacker, Hoboken; J. B. Daily, West Philadelphia; 
Ralph Galloway, Newburgh; L. D. Weiss, Newburgh; H. M. Eldridge, 
Burlington; J. J. Sheers, Jamaica, and C. F. Radzinsky, Philadelphia. 
L. S. Brown has been appointed to the managership of Germantown, and 
E. W. Cranmer has been promoted from Newburgh to the detached as- 
sistancy of Harrisburg. 


—A number of Prudential men have recently received their Prudential 
Old Guard badges for years of continuous faithful service with the com- 
pany. These emblems are highly prized by all who are so fortunate as 
to receive them and the sentiments contained in the acknowledgments 
of the men are lasting tributes to the company and its methods. It is 
most gratifying to an employee to be able to look back on long years 
of service with a concern and feel that during the association he has 
been fairly and courteously treated. The badge is an acknowledg- 
ment by the company that the recipient has performed his task well. 
Those assistants who have recently secured badges are: J. F. Kerns, 
Chester, Pa.; W. B. Smiley, West Chester, Pa.; J. E. Karnes, Buffalo; 
D. E. Van Etten, Dover, N. J.; W. H. Griffith, Quincy, Ill.; John Milton 
Williams, Springfield, Ohio; B. F. Tuthill, Towanda, Pa.; R. J. O’Toole, 
Detroit; F. De Forest, Buffalo; Peter Daeubler, Mt. Vernon; J. Birdsall 
Pharo, Red Bank; H. G. Andrews, Brooklyn, and Geo. H. Davis, Buffalo. 
All the men feel the benefit of the valuable experience their work for 
the company has given them; an experience which can be made most val- 
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uable in any field of endeavor to which they may hereafter turn their 
attention. Most men who enter the industrial insurance field come to 
it with little or no knowledge of its workings; with no knowledge of the 
art of salesmanship, of dealing with men and interesting them in a 
great industrial and benevolent institution. The industrial worker has 
the opportunity to raise himself up from the level of ordinary clerks 
and mechanics, to meet people in better circumstances than himself, with 
broader knowledge and ideas and to make them his friends. The ordi- 
nary clerk does not have this opportunity to reach out and broaden. In 
the ordinary course of business the young man must learn, unaided, to 
make his way. He finds many to find fault and few to assist. The in- 
dustrial worker, on the other hand, is given an education free of charge. 
The company places the new comer in charge of men specially selected 
for their ability to teach others how to make a success of their lives. 
In other lines of business, the young worker is given certain duties to 
perform and if he shows any inclination to assume responsibility or ad- 
vance himself, those above him not infrequently, through jealousy or 
arrogance, snuff out the flame of ambition and the young worker con- 
cludes that the world is against him. The industrial worker is given a 
straightaway track. Any spark of ambition there is in him is nurtured 
and fanned into a flame by the human dynamos who are continually 
forcing energy and spirit into the field forces of our great insurance 
companies. What a difference! Who can fail to see the vast superiority 
in the position of the man who takes up work for a live industrial com- 
pany? As the recruit’s knowledge of industrial insurance increases, and 
he learns how to carry himself with dignity and grace in handling men, 
there is opened to him the limitless field of ordinary insurance, by 
which he cultivates the acquaintance of a more prosperous and influ- 
ential class and the solicitor’s knowledge of men and affairs is again 
broadened. In short, he is, through his association, receiving a valuable 
education and making a living at the same time. It is no small wonder 
that Prudential men value highly their P. O. G. badges. They signify 
more than a mere service; they represent the company’s respect and 
eppreciation of good work performed, a valuable asset in education and 
experience and a triumph over many obstacles. 


“FIRE INSURANCE. TOPICS. 


IN AND ABOUT NEW YORK, 


Hugh Lewis, general manager of the Central Insurance Company, 
Ltd., of London, was in the city last week. 

John H. Washburn celebrated his seventy-eighth birthday on Satur- 
day last. The officers of the Home gave him a luncheon in honor of 
the event. 

The brokers are laughing at the open deviations of the companies 
in the application of the ten per cent advance in calculating addi- 
tional premiums on old policies, and also in allowances for reductions. 
Upon a Greenwich street policy, where the card rate is now 1.15 plus 
ten per cent, a later reduction for improvements gave an allowance 
of eighteen cents from the old rate. Several companies, including 
some of the millionaires, paid return premiums on the net sum with- 
out reference to the ten per cent advance. The reduction should have 
been made upon 1.26%, which was the correct rate. This is pure 
carelessness. 

Several managers have expressed the hope that the special com- 
mittee upon economics will recommend the Exchange to amend the 
rotation clause in the agreement with reference to the committee on 
arbitration. Without any reflection upon its present membership, the 
make-up of the committee has been painfully manifest upon several 
occasions. As President Shallcross is an ex-officio member, it is sug- 
gested his presence might stir the committee into activity in the direc- 
tion of probing the question so often asked—whether the small army 
of unlieensed brokers which swarm around the branch offices are 
working gratuitously or are secretly receiving commissions. The 
enormous number of policies reported every week as canceled for 
non-payment of premiums, and credited to non-certificated brokers, is 
suggestive of underground practices. 

The latest annual report of the Baltimore and Ohio Railroad, just 
out, tells quite an elaborate story of the operation of the company’s 
fire insurance fund. The company contributed to the fund during the 
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year $334,221. They collected from companies for fire losses $75,052, 
and for marine losses $19,964. The fund paid for fire losses $182,936, 
and marine losses $17,759; paid for reinsurance, by which is meant 
policies in outside companies, $137,561; expenses, $2624. The balance 
on hand June 30, 1905, was $193,835, and the balance same date in 
1906 was only $163,749. The assets of the fund are $780,951, includ- 
ing unearned premiums of $67,005, but the liabilities are a cash ad- 
vance due the railroad company of $250,000, and unsettled losses of 
$56,830. 

Brokers and others have received a very flattering offer from a 
casualty company of an approved gold fountain pen for every $25 in 
premiums on new business paid to the company between October 30 
and December 31; and on the same basis, an additional pen for each 
additional $25. This is a far-fetched illustration of the old saw that 
the pen is mightier than the sword. By the way, are not the casualty 
companies interested in a commission compact ? 


The Exchange has issued a new edition of the Hand-book, which 
is a great improvement in the arrangement of the various sections of 
the agreement, the rulings of the Exchange and of committees upon 
the different subjects. Yet there are evidences that the Exchange 
itself is not consistent in its rules. Witness the extra interpretation 
appended to section 17 in relation to payment of commissions by 
brokers to outside agents upon risks outside the jurisdiction of the 
Exchange. There are two distinctly different interpretations of the 
obligations of brokers in opposition to each other. The forbidding 
clause has so long been a dead letter that it might well have been 
omitted. 

The recent changes in the heads of departments in the city govern- 
ment have caused some regret among our city underwriters, lest the 
removal of Water Commissioner Ellison to the corporation counsel’s 
office may retard the early completion of the new auxiliary salt-water 
supply now in progress. It is only a few weeks now to freezing 
weather, and the minds of the companies and their managers are on 
the importance of the half-completed work to a degree that any delay 
will be aggravating, in view of the winter’s fires and their possibili- 
ties. 

The delay in the reconstruction of the automatic fire alarm signal 
system is a thorn in the flesh, after all the promises to proceed rap- 
idly and effectively with the work. Evidently the interests involved 
are suffering from too much politics. 

It is understood that there are several attachments in the hands of 
the sheriff of this county awaiting service upon certain foreign com- 
panies, not regularly admitted to this State, for claims arising from 
the San Francisco fire. 


BOSTON AND VICINITY. 


A. J. Harding, manager of the Western department of the Spring- 
field Fire and Marine of Massachusetts, has issued a circular letter 
to his agents, in which he declares that there is no more room for 
plunging methods on the part of the company or agent in fire insur- 
ance, than there is in banking; and that it will be a long step toward 
saner conduct of fire insurance when this fact is generally under- 
stood and heeded. 

N. E. Silsbee, for more than fifty years in the insurance business, 
senior member of the agency firm of Silsbee, Baker, Geer & Ingalls, 
Lynn, Mass., is about to retire from business. 

A. W. Child, son of W. B. B. Child, has been admitted to the firm 
of W. B. B. Child & Co., Boston, marine underwriters. 


At the first meeting of the season of the Boston Insurance Library 
Association the subject discussed was the “San Francisco Conflagra- 
tion.” 

The speakers included Osborne Howes, secretary of the Boston 
Board of Fire Underwriters; A. L. Berry, special agent of the New 
York Underwriters; W. B. Medlicott, special agent of the Atlas. 

A committee from the New England Insurance Exchange has been 
in consultation with the Penobscot County (Maine) Insurance Board, 
relative to changes in the form of policies on lumber, with a view 
to making a new rate. The suggestion is that a new form should be 
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instituted, allowing insurers with policies amounting to ninety per 
cent of the full value of the lumber a lower rate than is now given 
on lumber which is insured for only a comparatively small part of 
its value. 

At the November meeting of the association C. A. Hexamer of 
Philadelphia will lecture on the subject “Hazards of Chemistry.” 

At its meeting, Saturday, the New England Insurance Exchange 
took the first step toward reduction in insurance rates, which were 
raised after the San Francisco disaster. The step was in the form of 
a repeal of the “emergency rate,” which raised insurance twenty cents 
per hundred dollars in the towns and cities of New England over 
which the Exchange has jurisdiction. This emergency rate was termed 
the “conflagration hazard rate,” and in the majority of cases it is 
repealed, except on frame buildings, stocks of merchandise and certain 
specified classes of risks which have proved undesirable. About sixty 
cities and towns will benefit by the reduction, the exceptions being 
New Hampshire, Boston and Providence. 


NOTES FROM PHILADELPHIA. 


The Insurance Company of the State of Pennsylvania has been 
licensed to do business in New Jersey, Indiana, Wisconsin, Ohio and 
West Virginia. The statement which the company recently submitted 
to the Insurance Department of Pennsylvania shows it to have assets 
of $838,741, and a surplus as to policyholders of $449,893. 

The names of David A. MacCarroll, William H. Thomas, Harry 
Wallace and M. B. Hoffman, appear as signers of an application to 
the Pennsylvania Insurance Department for a charter for a corpora- 
tion to be known as the General Agency Company of Philadelphia, 
the object of which is the carrying on of a general insurance agency 
business. 

Ten shares of stock of the Spring Garden Insurance Company sold 
last week at auction in this city at $50 per share. On April 5 last, 
before the San Francisco disaster, shares of the same company sold 
at $77. 

The Union of London has joined the number of companies which 
have ceased, or practically ceased, writing business in the congested 
section of this city. It has just ordered most of the lines now carried 
there canceled and, it is understood, has practically limited its gross 
line in the whole territory to $400,000. It is said that the Fire Asso- 
ciation of this city is also gradually reducing its line in the congested 
district to a maximum of $1,000,000. 

The following changes have been made in the list of signers of the 
Philadelphia agreement of April, 1897: Added—Wagner & Taylor, 
for National Lumber, Buffalo, N. Y. Removed—R. H. Patton, for 
Cosmopolitan Fire of New York. 








THE MIDDLE STATES. 


—The Union of Buffalo is considering extending its plant in the West. 

—Frank M. Crittenden has been appointed special agent of the Hanover Fire 
for Western New York State. 

—Martin Brothers of Washington have been appointed agents for the Fidelity 
Fire of New York for the District of Columbia. 

—The well-known agency firm of Clarke & Groves of Buffalo has been merged 
with the incorporated agency of Charles M. Clarke & Co. 

—It is now stated that when the National American Fire of Philadelphia com- 
mences business it will have a capital of $1,000,000 and a like amount of surplus. 

—John H. Dickson, a well-known fire insurance agent of Troy, N. Y., died re- 
cently of pneumonia. The agency will be continued by his brother, James R. 
Dickson. 

—Superintendent of Insurance Drake of the District of Columbia has required 
fire insurance companies to file a financial statement showing their condition as 
of October 31. 

—W. Edwin Florance, secretary of the New Brunswick Mutual Fire of New 
Brunswick, N. J., has been elected president of the company, succeeding the late 
Charles W. Kent. John W. Helm has been elected secretary. 

—The New York State Insurance Department has notified the New York State 
fire companies and the United States branches of duly admitted foreign fire com- 
panies to file statements as of October 31, showing assets and liabilities, to be 
forwarded not later than November 15. 

—E. C. Irvin, president of the Fire Association of Philadelphia, has sent out 
circular letters to the company’s agents throughout the country informing them 
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that over $700,000 on account of the $1,500,000 of new stock issued have already 
been paid in. He predicts that after paying all liabilities at San Francisco and 
elsewhere the company will be in a better financial condition on January 1, 1907, 
than it was on January 1, 1906. President Irvin, placing every confidence in the 
agents’ ability and in their loyalty to the association, bespeaks their heartiest co- 
operation in rolling up a large volume of business, together with their best 
efforts, in so presenting the company’s claims to the insuring public as to insure 
this result. 





THE NEW ENGLAND FIELD. 


—Harold L. Vedder, special agent of the Delaware Fire of Dover, has been 
elected to membership in the New England Insurance Exchange. 


—Arthur R. Graham of the Boston Insurance Company has been appointed New 
England special agent for the Dutchess Fire of Poughkeepsie and the Teutonia. 

—Charles W. Murray, inspector of internal electric wiring for the New Hamp- 
shire Board of Fire Underwriters, died a few days ago at his home in Concord. 
Mr. Murray was born in Burlington, Vt., thirty-six years ago. 

—At a meeting to be held next week of the stockholders of the Mercantile Fire 
and Marine of Boston, President Cram and Vice-President Campbell of the 
American Central of St. Louis, who are at present in Boston, will determine the 
amount of assessment to be levied on the stockholders of the former company. 





THE WEST, 


—The Law Union and Crown has discontinued writing business in Colorado, 
and will withdraw from that State. 

—Edward H. Butler has been elected president of the Detroit Fire and Marine 
to succeed the late William A. Moore. 

—The Toledo Fire and Marine of Sandusky, Ohio, has been admitted to Illinois, 
with De Roode, Faulkner & Ettelson as Chicago agents. 

—The Illinois Bankers of Mount Vernon, IIll., has applied for admission to 
Minnesota. Cooley & Underhill get the agency at Duluth. 

—M. Barclay, formerly Illinois special agent of the Atlas of London, has been 
appointed Cook county special agent of the Northern Assurance. 

—J. E. Baker of the Citizens of Mankato, Minn., has been appointed special 
agent of the Royal to assist C. S. Cowles in Minnesota and the Dakotas. 

—E. L. Williams, agent at Columbus, Ind., for a number of fire and casualty 
companies, is reported as having disappeared with a considerable sum of money. 

—The Iowa State of Keokuk, Ia., has elected Judge William Logan president 
to succeed the late Samuel E. Carey and A. E. Johnstone, vice-president and 
director. 

—The Fire Association has appointed Emile W. Decrof, loss clerk at its West- 
ern department office, special agent for Kansas and Nebraska, to succeed Frank 
Mauritzius. 

—Harold L. Morris 
Denver (Col.) agency firm of the Wilson-Blumenthal Agency Company. 
firm is now known as Wilson & Morris. 

—Frank Mauritzius, of the Fire Association of Philadelphia, has been ap- 
pointed State agent of the New York Underwriters Agency for Missouri out- 
side of St. Louis. His headquarters will be in Kansas City. 

—The Indiana Association of Underwriters will continue its organization after 
laying down its jurisdiction over rates, with the organization of the Sellers’ 
rating bureau, which latter expects to be ready for business by December 1. 

—W. E. Gunn of Chicago, who was formerly connected with various Lloyds 
organizations now defunct in managerial capacities, has become the underwriter 
of the New State Fire of Oklahoma and the Western Fire and Marine of 
Oklahoma. 

—The Minnesota Retail Implement Dealers Association has obtained control 
of the Minnesota Mutual Fire of St. Paul. The association had decided to 
organize a mutual, but found that it could acquire the Minnesota Mutual, and 
hence took it rather than establish a new concern. 

—The Minneapolis agency of Otto Tollefson, secretary of the Northwestern 
Fire and Marine, Chadbourn & Braden and Geo. I. Gorham, now assistant 
secretary of the Northwestern Fire and Marine, have consolidated under the 
style of the Gorham-Braden Company. They represent a strong list of companies, 
including the Camden Fire, New Brunswick, Capital, State, National of Alle- 
gheny, Glens Falls, Northwestern Fire and Marine, New Amsterdam Casualty 
Company and New York Plate Glass. 


recently acquired the interest of Mr. Blumenthal in the 
The 





THE SOUTH. 


—The North Carolina Home of Raleigh, N. C., has been admitted to South 
Carolina. : 

—The Delaware Fire of Dover has entered Louisiana, and appointed Irwin & 
Griffin of New Orleans its State agents. 

—A branch of the Underwriters Salvage Corps has been established at Atlanta, 
Ga., with George M. Campbell as manager. The advisory committee will be 
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S. Y. Tupper, chairman; George J. Dexter, Dan B. Harris, A. B. Andrews, C. 
F. Hard, W. L. Reynolds, Lawrence Haynes, F. O. Hawkins and Frank Stock- 
dell. 


—The West Virginia situation is in a fair way of settlement. A meeting was 
held in New York city on Tuesday, when questions of jurisdiction and a flat ad- 
vance in rates were discussed. 


—D. G. Morgan, West Virginia State agent of the Firemans Fund, has re- 
signed as of November 1. The West Virginia agents will now report direct to 
Chas. W. Kellogg of Boston, Eastern department manager of the company. 


—Conservative underwriters in Texas declare that complete demoralization 
exists in that State by reason of the scramble of certain companies which were 
hard hit by the San Framcisco disaster, to secure a premium income at all 
hazards. 





MISCELLANEOUS FIRE NEWS. 





Fire Insurance Companies’ Stocks. 


Below are presented recent quotations for stocks of fire insurance companies: 

At New York: Commonwealth, 150 bid; Continental, 1300 bid, 1500 asked; 
Empire City, offered at 120; Fidelity, 310—340; German Alliance, 200—260; German- 
American, 500—520; Germania, 200—300; Greenwich, 180 bid; Hanover, 145—155; 
Home, 485—500; Nassau, 125—200; New York, 10—20; Niagara, 250—300; North 
River, 150—200; Pacific, 90-140; Peter Cooper, 180 asked; Phenix, 290—310; 
Stuyvesant, 100 asked; United States, 100 asked; Westchester, 400—450; Williams- 


burgh City, 400—450. 
American, 550 bid; Firemens, 350 bid; Newark, 240 bid. 


At Newark, N. J.: 
At Philadelphia: Insurance Company of North America, sale, 23. 





VARIOUS ITEMS. 





—The Delaware Fire of Dover has been admitted to Utah. 


—The Westchester Fire leaves the Pacific Coast general agency of Edward E. 
Potter. 


—The Delaware Fire of Dover, Del., has entered Washington, appointing Han- 
ford & De Veuve of Seattle its State agents. 

—G. S. Minty, for the past twelve years with the Western of Toronto, has been 
appointed inspector of the Rochester German for the Dominion of Canada. 

—The San Francisco Grand Jury is reported as having indicted two policy- 
holders of the Firemans Fund for felony in presenting fraudulent proofs of loss 
to the company. It appears that they swore to a claim of $2850 insurance on 
horses and wagons which were shown to have been saved and sold. 

—The adjustment staff of the London and Lancashire and the Orient at San 
Francisco has been disbanded, as the remaining claims against the companies are 
few and can be handled by the companies’ officials. These two companies have 
paid in round figures nearly $8,000,000, or about ninety per cent of their aggregate 
liability. 

—According to advices from San Francisco, a cablegram to the German 
National Bank says that policyholders’ representatives who have visited the home 
offices of the Transatlantic, North German and Austrian Phoenix have been em- 
phatically told that the officers of the companies decline to make or entertain 
any proposition to settle San Francisco losses. 


—The Pacific Marine Insurance Company has been organized at Vancouver, 
B. C., with an authorized capital of $1,000,000. Ten thousand shares have been 
placed on the market at a premium of $10, each share selling for $110. The 
officers are: A. C. Flumergelt, president; W. C. Nichol, W. H. Armstrong, 
vice-presidents; L. H. Wright, managing director; W. L. Germaine of the 
British Columbia Trust Company, treasurer and acting secretary. 


—The Home of New York has paid San Francisco losses up to date of about 
$2,800,000. Its reinsurance was $759,696; the average percentage of salvage, even 
where there was any material allowance in case of proved earthquake damage, 
is very slight. The company has some outstanding claims against other com- 
panies for reinsurance. President Snow is of opinion that the net loss in the 
end will be within $2,000,000, the Home’s original estimate of its net liability 
in San Francisco. 

—An intervening petition has been filed by a number of the San Francisco 
loss claimants of the Traders of Chicago in the receivership proceedings, asking 
that the statutes of California be enforced against the stockholders. This is an 
effort to enforce the California statute making the liability of a stockholder in a 
corporation unlimited. There is also a summons to bring the balance of the 
stockholders into court, the receivership proceedings having been begun by only 
a majority of the stockholders. 








TOO LATE FOR CLASSIFICATION. 


—V. D. Cliff has resigned as secretary and general manager of the United 
States Health and Accident of Saginaw, Mich., to devote his time to the Federal 
Casualty Company, recently organized by him at Detroit. 


—Pennsylvania life agents propose concerted action toward securing the repeal 
of the Armstrong laws which affect commissions. The agents declare that 
under the new schedule of commissions it will be almost impossible for them 
to earn a living. 
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Life Casualty and Miscellaneous Insurance Stocks. 


During October the following quotations have been received on cas- 
ualty and miscellaneous insurance stocks. Bond and Mortgage Guaranty 
390 bid, 394 asked; Empire State Surety 170 asked; Kings County Mort- 
gage 95 bid, 105 asked; Lawyers Title 280 bid, 285 asked; Metropolitan 
Surety 145 bid, 150 asked; Peoples Surety 130 bid, 140 asked; U. S. Title 
Guaranty and Trust 100 bid, 105 asked; Home Title 200 bid; Title 
Guaranty and Trust 590 bid, 610 asked; Prudential Insurance Company 
of America 390 bid; Louisville Title 99 bid, 100 asked; Fidelity and De- 
posit 134 bid, 138 asked; American Surety, par $50, 180 bid, 185 asked; 
Lawyers Mortgage 185 bid, 190 asked; National Surety 170 bid, 200 
asked; New York Life Insurance and Trust 1000 bid, 1020 asked; Title 
Insurance Company of New York 172% bid, 180 asked; Pacific Mutual 
Life 180 bid, 210 asked; Title Guaranty and Trust of Los Angeles 159 
bid; Union Trust and Title of Los Angeles 52 bid. A parcel of Mary- 
land Casualty stock (par 25) was sold at 59. 





Casualty Notes. 
—The New Amsterdam Casualty Company has entered Arizona and 
Nevada. 
—The Standard Life and Accident has 
$250,000 to $500,000. 
—Manager Clark of the plate glass department of the Pennsylvania 
Casualty is increasing the company’s agency force in Illinois. 


increased its capital from 


—The National Casualty Company has entered Maine, Minnesota, 
North Dakota and Texas, and will establish resident managers in each 
State. 

—President Robert B. Armstrong of the Casualty Company of 
America, who has been suffering for some time with typhoid fever, is 
now able to be at his office. ; 


—C. M. Sharp, formerly associate manager of the Northwestern de- 
partment of the American Credit Indemnity Company, has been ap- 
pointed superintendent of agencies. 

—The Ocean Accident has secured a very desirable connection with 
George D. Markham & Co. of St. Louis, to handle, as general agents, all 
lines in Eastern Missouri and several counties in Illinois. 

—E. A. Grant, general agent of the American Credit Indemnity Com- 
pany at Pittsburg, has been transferred to Chicago, as manager. L. C. 
Voss of the Chicago office will succeed him at Pittsburg. 

—W. H. Markham & Co. of the Century building, St. Louis, have been 
appointed by the Ocean Accident and Guarantee, general agents for all 
lines. Wall & Whittemore, the corporation’s former general agents in 
St. Louis, will continue to represent it. 

—Nelson D. Sterling has been appointed manager of the plate glass de- 
partment of the Atna Indemnity. Mr. Sterling is a plate glass under- 
writer of wide experience and has been with the Lloyds Plate Glass 
Insurance Company in this city where he was directly connected with 
the underwriting department. 

—E. G. Laughton Anderson, organizer, and for thirty-seven years chief 
secretary of the London Guarantee and Accident Company, Ltd., retired 
from active duty on October 31. He will, however, retain his connection 
with the board of directors in an advisory capacity. Mr. Anderson has 
displayed marked ability in his conduct of the ‘‘London’s” affairs, as 
is witnessed by its excellent financial condition. Mr. Anderson will be 
succeeded by Sidney L. Anderson, his son, and Wm. R. Strong, as joint 
secretaries. 





Surety Notes. 





—It is said that Schuylkill county, Pennsylvania, has lost about 
$75,000 through lax methods of tax collectors. Unless the shortages are 
made good by the collectors, proceedings will be started against their 
bondsmen. 

—The county commissioners of Pottawatomie county, Oklahoma, have 
instructed the county attorney to bring suit against Sheriff W. A. Grace 
and the National Surety, which is on his bond for $5000. Grace declares 
that all the shortages reported can be accounted for. 

—Corporate surety bonds are now being accepted on construction 
work in the District of Columbia. Heretofore it was necessary for a 
contractor to deposit cash or a certified check, and many contractors 
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refused to bid on District work because it tied up their capital. The 
beneficial effects of competition were therefore lost, to a large extent. 

—wWalter A. Mason has resigned as treasurer and as chairman of the 
executive committee of the United Surety Company. Mr. Mason is 
president of the Commercial and Farmers National Bank and cannot 
give the United Surety as much of his time as its business demands. 

—Lee F. Barber, district manager of the National Casualty Company 
at Elgin, Ill., has been elected second vice-president of the Bankers 
Mutual Casualty of Minneapolis. John A. Barry, general agent for the 
National Casualty at Elgin, has been appointed assistant secretary of 
the Bankers mutual. 

—The commissioners of Garfield county have brought suits against 
John B. Linden, former county treasurer, and the United States Fidelity 
and Guaranty, his surety, one for $3849 and the other for $3662. The 
alleged shortages are made up of a large number of small items, dis- 
tributed over Linden’s two terms as treasurer. During Linden’s sec- 
ond term the territorial legislature extended his term of office from 
January 1 to October 1, 1903. His bond covered the usual term, without 
any similar extension, and was not renewed at any time during the year 
1903. It appears, therefore, as he was without bond during the last 
nine months of his incumbency, that his sureties would not be respon- 
sible for any defalcations during that period. 





REPORTS OF FIRE INSURANCE COMPANIES. 


In this department will appear, from week to week, the latest state- 
ments of licensed and unlicensed fire insurance companies operating in 
the United States, together with other information concerning them of 
interest to policyholders, company officials, agents and brokers. The 
data presented in this department will also be published in the form of a 
monthly supplement to the book entitled ‘‘Reports of Fire Insurance 
Companies,” which is published annually, in June, by The Spectator 
Company. Prices: Book, with monthly supplements, one year, $7; book 
only, $5; monthly supplement only, $2 per annum. 


Baltimore Fire Insurance Company, Baltimore, Md. 


Receiver William C. Pennington of the Baltimore Fire, which retired, owing to 
the Baltimore conflagration, has a plot of ground at the corner of South and 
Water streets, which is on the market. It will sell for about $20,000, and will 
add materially to the 58 per cent heretofore turned over to the creditors. 


British Union /.ssurance Society, Ltd., London, England. 


In connection with the compulsory liquidation of this concern (previously an- 
nounced), the official receiver intends to apply to the court for an order for the 
public examination of some of the parties who had been prominently associated 
with it. It has been proposed to transfer its business to a new company—the 
British United Assurance Corporation, Ltd.—but the official receiver is opposing 
the sale, and the application to the court for its confirmation has been adjourned. 


British United Assurance Corporation, Ltd., London, Eng. 


It was proposed to form a company under this title to take over the business of 
the British Union Assurance Society (which wrote some surplus line business 
in the United States, but which is now in compulsory liquidation), the Islands 
Insurance Company, Ltd., and the Empire Provident Federation, Ltd., but the 
application to the court to confirm the sale of the British Union’s business has 
been adjourned, and the official receiver is opposing same. 


Donau Austrian Insurance Company, Vienna, Austria. 


This company is interested in American risks by reinsurance of admitted com- 
panies. Its losses by the San Francisco conflagration are estimated at from 
$60,000 to $80,000. On January 1, 1905, its capital was $400,000, and its assets in 
its fire, transport and glass branches amounted to $1,875,138. It also had over 
$4,000,000 of assets applicable to other branches. The company was established 
in 1867. 


Firemens Insurance Company, Baltimore, Md. 


This company retired from business owing to the Baltimore conflagration, and 
in the final settlement of its affairs a further dividend of from 5 to 10 per cent 
will be paid. One cause of delay in the case of this company is the failure to 
sell its lot in the old burned district, which has been on the market for some 
time without finding a purchaser. The Firemens has paid up to date 55 per cent. 


German Union Fire Insurance Company, Baltimore, Md. 

Herman Knollenberg, ex-secretary of the German-American Fire of Baltimore; 
F. Schleunes, Jr., and Grant Stockman are organizing a new fire company to 
be known as the German Union Fire Insurance Company. The new company 
will have a capital stock of $200,000 and a surplus of $100,000. Mr. Knollenberg 
will manage the company. In addition to the organization committee, the 
following have consented to serve as directors: W. Spilman, C. L. Hilgortner, 
August Reinle, F. Boehmer, W. Schluderling, H. Bunnecke and Charles Morton. 


Home Fire Insurance Company, Baltimore, Md. 
The first payment of the Home Fire after it went into the hands of a receiver 
consequent to the Baltimore conflagration was 70 per cent and another payment 
of not more than 10 per cent will! be final. 


Insurance Company of the State of Pennsylvania, Philadelphia, Pa. 

As of September 1, 1906, a financial statement of this company shows: Assets, 
$838,741; capital, $200,000; liabilities, $388,848; surplus as to policyholders, $449,893; 
net surplus, $249,893; losses paid since organization, $17,675,724. 
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Lynn Merchants and Manufacturers Mutual Fire Insurance 
Company, Lynn, Mass. 


At a recent meeting of representative business men of Lynn, the Lynn Mer- 
chants and Manufacturers Mutual Fire was organized, with a guarantee capital 
of $100,000 and a surplus of $25,000. Patrick B. Magrane was elected president; 
John W. Thomas, vice-president; Clifton Colburne, treasurer, and John H. 
Madden, secretary. The new company expects to be ready for business shortly, 
and will be represented in Boston by R. S. Hoffman & Co. 


National British and Irish Millers Insurance Company, Ltd., 
London, England. 


About April 1, 1906, the old company of this name was succeeded by a new one 
bearing the same title, the authorized capital being increased to £500,000, in 100,000 
shares of £5 each. On June 30, 1906, the balance sheet showed that £307,625 of 
stock had been issued, and the call of £1 per share thereon had yielded £58,026 
(the £3499 then unpaid by stockholders was subsequently collected by the com- 
pany). The premium income during the year was £15,639; total income, £16,662; 
losses, £2977; commissions and expenses, £5526; profits distributed under recon- 
nee sean, £6350. The purchase of the old company’s business cost 
abou ,088. 


National Union Fire Insurance Company, Pittsburg. 


This company announces the completion of the payment of an assessment of 
140 per cent on the capital stock, equaling $1,050,000. The amount paid in will 
provide the necessary funds for the payment of the company’s San Francisco 
claims and add materially to its financial strength. 


Northwestern Fire and Marine Insurance Company, Minneapolis. 


This company’s statement as of September 1, 1906, shows assets amounting to 
$557,978 ; reinsurance reserve, $155,905; San Francisco loss reserve, $90,234; net 
surplus, $83,854. It has been voted to increase its capital to $300,000 and its sur- 
plus to $200,000. It will enter Illinois, Indiana, Ohio, Michigan, Missouri and 


“probably New York after January 1. Geo. I. Gorham has been appointed assist- 


ant secretary. 


Old Town Fire Insurance Company, Baltimore, Md. 


The Old Town Fire has made two payments since it went into the hands of4 
receiver, as a result of the Baltimore conflagration, of 55 and 20 per cent, re- 
spectively. The date of final adjustment is not known. 


Pannonia Hungarian Reinsurance Company, Budapesth, Hungary 


This company, formed in 1861, is interested by reinsurance in American risks, 
and lost $10,000 to $20,000 by the San Francisco conflagration. Its assets January 
1, 1905, aggregated $1,203,470, with a capital of $240,000, a profit reserve of 
$200,000, and a profit balance of $32,054. 


Peabody Fire Insurance Company, Baltimore, Md. 


Richard B. Post, receiver of the Peabody Fire, which went out of business 
owing to the Baltimore conflagration, expects to realize a final payment of 
from 3 to 4 per cent. ‘The company has already paid 30 per cent. There are a 
few matters of reinsurance, return premiums, etc., to be adjusted before the 
receiver will be able to clean up. 


Security Insurance Company, New Haven, Conn. 


At a recent meeting of the stockholders of the Security of New Haven it was 
voted to reduce the par value of shares from $40 to $25 and issue 7500 new shares 
of stock, thus adding $800,000 to the company’s present net surplus. The new 
issue has already been subscribed. 


Securities Reinsurance Company, Vienna, Austria. 


This company, which was organized in 1865, carried some reinsurance on 
American risks, and was involved by the San Francisco conflagration to the 
extent of from $100,000 to $140,000. On January 1, 190, it had $623,708 of assets, 
with $240,000 of capital. 


Toledo Fire and Marine Insurance Company, Sandusky, Ohio. 


This company reports a net surplus as of September 30, 1906, amounting to 
$27,783, after deducting 30 per cent from all uncollected premiums and placing 
same on a net basis. It is stated that its net losses from July 31 to September 
30 will not exceed $15,000 te $16,000, and that the receipts are sufficient to stand 
losses of $7000 to $8000 per month, and still increase surplus. 


Winona Fire Insurance Company, Minneapolis, Minn. 


The Winona Fire of Minneapolis will shortly increase its capital to $200,000 and 
enter the States of New York, Illinois, Pennsylvania, Ohio and Massachusetts. 
It will do its business direct with the insured and appoint no agents in the new 
territory. 


San Francisco Losses of Austrian Insurance Conpanies. 


The Austrian Government has given out the following statement regarding the 
San Francisco losses by Austrian insurance companies: 
natu Bohemian Reinsurance Company, 3,000,000 to 3,500,000 k. ($600,000 to 
‘ : . 
gee Phenix Insurance Company, 1,500,000 to 1,750,000 k. ($300,000 to 
Vienna Reinsurance Company, 1,200,000 to 1,400,000 k. ($240,000 to $280,000) 
Providentia in Vienna, 500,000 to 700,000 k. ($100,000 to $140,000). 
Securitas in Vienna, 500,000 to 700,000 k. ($100,000 to $140,000). 
Austrian Insurance Company, “‘Donau,”’ 300,000 to 400,000 k. ($60,000 to $80,000). 
Riunione Adriatica di Sicurta, 100,000 to 150,000 k. ($20,000 to $30,000). 
First Hungarian Insurance Company, 100,000 to 150,000 k. ($20,000 to $30,000). 
Fonciere in Budapest, 100,000 to 125,000 k. ($20,000 to $25,000). 
International Reinsurance Company, 100,000 to 125,000 k. ($20,000 to $25,000). 
Pannonia in Budapest, 50,000 to 100,000 k. ($10,000 to $20,000). 
The Austrian Phoenix was the only one of these companies regularly licensed 
in the United States, and that company was only licensed in California. The 
others were chiefly involved by way of reinsurance. 
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Heency Wants. 


WANTED 


expert Special Contract men. Address ‘‘R. F.,’”’ Special Supt., care 
of THE SPECTATOR. 


COLORADO — PROSPERITY — OPPORTUNITY 


This General Agency of THE NORTHWESTERN MUTUAL 
LIFE INSURANCE COMPANY, comprising Colorado, New 
Mexico and El Paso, Texas, offers exceptional opportunities 
for INSURANCE MEN 


JESSE M. WHEELOCK, Gen. Agent, Denver, Colorado 














WANTED 
By the Philadelphia Life Insurance Company, 


General Agents in a number of states throughout the United 
States. Liberal compensation to agents with a proposition 
that is salable, as is demonstrated by the record of the Comp- 
any by writing $17,000,000.00 of business its first year. 
APPLY TO 
JAMES H. PERRY, Manager of Agencies 
North American Building, PHILADELPHIA 





DISTRICT MANAGERS WANTED 


for the New York Safety Reserve Fund of Syracuse, N Y., writing the popular combination 
Life, Health, Accident and five-year distribution policies. 

We have excellent territory still open in New York and Pennsylvania. 

Experienced insurance organizers may apply, giving references, to 


THE CENTRAL AGENCY, Wieting Block, Syracuse, N. Y. 





H. A. RICHARDSON, President WM. D. DENNEY, Secy. 


THE DELAWARE FIRE INSURANCE CO 


OF DOVER, DEL. 
Capital, $200,000.00 
This Company has only $17,250 involved in the San Francisco conflagration. 


Vedder Underwriting Co., General Agent for the United States, 61 William St., New York 
H. G. Buswell, Cook County Manager, Chicago 


We are open for a few desirable agency connections. 





AGENTS WANTED EVERYWHERE 


We have a new and attractive proposition to offer 
agents, affording exceptional opportunities for profitable 
returns. 

Write at once for particulars. 


UNITED UNDERWRITERS COMPANY, 
No. 290 Broadway, New York City 








Reporting and Hdjusting Companies. 








Hold fast to that which thou hast—and get more. 


THE INSURANTS’ PROTECTIVE ASSOCIATION, cf°t2"Stat “cr Now York, 


presents the only proposition ever offered as a profitable, timely and legitimate adjunct 
to the insurance brokerage or agency business. Selling our contracts insures your 
clientele. The benefits are directly and equally mutual betweer Company, Broker. 
Assured and the Insurants’ Protective Association. 
56 PINE STREET, NEW YORK raf 
Large profits from little propositions grow. Correspondence Solicited. 
AGENTS WANTED. 


A.M. POINDEXTER, Secy. COL. A. S. BACON, Counsel. 


A. H. WALTON, Pres. 





132 Nassau Street 


Established 15 Years. 
New York. 


Bstablished ya3 joe, Holmes Mercantile Agency 
No contract or subscription required to use this Agency. 
Detailed monthly accounts rendered at $1.00 for each report made. ; 
Reports obtained anywhere, only for Life, Accident, and Surety Companies, who 

are welcome to obtain as few or as many reports as desired. Printed blanks will be 

furnished free for any kind of report. 
Satisfactory reports guaranteed. _ : 
Promptness and reliability is the aim of this Agency. 
CHARLES B. HOLMES. Proprietor. 








CATALOGUE OF 
INSURANCE PUBLICATIONS, 


SENT ON RECEIPT OF FIVE CENTS IN STAMPS 


THE SPECTATOR COMPANY, 135 Wiliiam Street, New York. 








ILLINOIS SURETY COMPANY 


Home Office, CHICAGO 
I.L.ELLWOOD, Pres. A. J. HOPKINS, Vice-Pres. W. HERBERT STEWART, Sec 


New York Office, 513 Hanover Bank Bldg. 


Howarp ABRAHAMS 
D. CLINTON MACKEY 


GENERAL AGENTS IN NEW YORK STATE 


} Managers 


ALBANY BENDER & HINMAN 81 Chapel Street 
SYRACUSE JAMES C. SETRIGHT 521 Kirk Bldg. 
ROCHESTER J. S. ALBRIGHT 406 Ellwanger & Barry Bldg. 
BUFFALO JOHN V. MALONEY 405 D. S. Morgan Bldg. 


OFFERS EXCELLENT AGENCY CONTRACTS 
Address D. E. MONROE, F s <i 


RINCIPLES AND PRACTICE oF LIFE INSURANCE 
SEVENTH EDITION—REVISED, ENLARGED AND IMPROVED. 
A Treatise on the Principles and Practice of Life Insurance.—With valuable 
Tables for reference. A complete Arithmetical explanation of the computations 
involved in the science of Life Contingencies. Originally prepared by NATHAN 
WILLEY. Revised and extended by Henry Morr, F. A. S., F. I. A. 
This edition contains entirely new descriptive text from that found in the 
former edition, and a large number of new and valuable tables. 
This edition is printed on heavy paper with wide margins,and is thumb-indexed. 


PRICE PER COPY, $10.00. 


Sent prepaid on receipt of price. 


THE SPECTATOR COMPANY,: 
135 WILLIAM STREET, NEW YORK 


The Business of Life Insurance 


By MILES MENANDER DAWSON, Consulting Actuary. 


Agency Superintendent 











The reputation of the author is a guarantee of the value 
of this new work. Agents and policyholders alike will find 
it interesting and instructive. 

Written in plain language, free from technicalities, it 
presents the condition of the business as it is, with sugges- 
tions for the guidance of all. A work designed to tell the 
general public what life insurance is. 


Thirty-four instructive chapters—400 pages. 
$1.50 Per Copy 
Address orders to 


THE SPECTATOR COMPANY 
135 WILLIAM STREET NEW YORK 


Price, = = 


SELLING AGENTS 


UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old established pub- 
lishing house of Charles & Edwin Layton of London, England, whose long list of publications 
on fire, life, marine and other branches of insurance embrace the most valuable and standard 
treatises on these subjects. 

SEND Five Cent Stamp For CATALOGUE. 


THD SPHCTATOR COMPANT 
135 WILLIAM STREET, NEW YORK. 
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Life insurance Loans and Investments. 








IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 


Endowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, Eguiras.e BuILpINnG, Cuicaco, ILL. 








Prominent Hgents and Grokers. 








W. BEALS, 
. 76 WILLIAM STREET, NEW YORK CITY. 


Twelve Strong Companies 
represented for 
New York Suburban Territory. 


BROKERS PROTECTED. FULL COMMISSIONS ALLOWED 





NOTICE TO GENERAL AGENTS 
Do you desire a State General Agency? A few States yet remain for which 
we can give a liberal General Agency contract. Subscriptions to the Capital 
Stock are invited for such contracts. Write for full particulars. 


THE PEOPLES FIRE INSURANCE COMPANY 


Capital, $200,000 Surplus, $40,000 
7 19 Liberty Street, New York 





RED. P. THOMAS & CO. GENERAL INSURANCE 
PARK BUILDING, - CLEVELAND, OHIO. 


We solicit Insurance from non-resident agents and brokers. Representing’ 
Fire Association, National of Hartford, Union Assurance Society, Security of 
Connecticut, Camden, Globe and Rutgers, Newark, Nassau, Michigan Fire 
and Marine. Ohio State Agents: Maryland Casualty Co., Empire State 
Surety Co., and British and Foreign Marine and American and Foreign Marine 





dna L. PETTIBONE 


Best Companies Surplus Lines Prompt Service 
19 Liberty Street - - - - NEW YORK 





Correspondence Solicited 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-4-5-6-7-8 Century Building, ST. LOUIS 
Commissions Paid Non-Resident Agents and Brokers. Long Distance Telephones 
General Agents, Western Dept., Star Fire Ins. Co, of Louisville. 
Representing : 


Yorwich Union,Hamburg-Bremen, Philadelphia Underwriters, Indemnity, Austin, Star, Delaware, Springfield, Frank- 
fort, U. 8. Fidelity and Guaranty Co., N. Y. Plate Glass, Casualty Co. of America, London Guarantee and Columbia. 








Bows DILEMMA OF FRATERNAL ORDERS. 


A sixteen-page leaflet of text and tables, showing that the increas- 
ing cost and loss of members demand radical changes in the assessment 
fraternal systen:. The tables are brought up to January 1, 1906. An 
important new table covers the death rate experienced by 30 leading 
fraternal orders, year by year, for 20 years. This leaflet should be 
placed in the hands of all life insurance agents who meet the fraternal 
orders in competition. 


PRICES: $25.00 per 1000 copies; $15.00 per 500 copies; $4.00 per 100 copies 
{Send 10 cents for sample copy 
THE SPECTATOR COMPANY, 
135 William Street, New York. 





Prominent gents and Brokers. 


GUSTAV J. RAU 
INSURANCE 


FOUR HUNDRED THIRTY SEVEN GRAHAM AVENUE 
BOROUGH OF BROOKLYN, THECITY OF NEW YORK 








REPRESENTING SOME OF THE LARGEST AND 
MOST RESPONSIBLE FIRE, LIFE, MARINE, RAIL- 
ROAD, AUTOMOBILE, BURGLARY, PLATE 
GLASS, LIABILITY AND GENERAL INSURANCE 
COMPANIES. 





MA8TN BROTHERS 
FIRE INSURANCE BROKERS 


1925-27 Pennsylvania Ave. 
Washington, D.C. 
CORRESPONDENCE SOLICITED 





THE JOHN L. DUDLEY, JR., CO. 


United States General Agents 


LAW, FIDELITY & GENERAL INSURANCE COMPANY 
of London, England 


National Mercantile Insurance Association of London, England 


Eastern General Agents 
Des Moines Fire Insurance Co., Des Moines, Iowa 


New York and New Jersey Agents 
Ohio German Fire Insurance Co., Toledo, Ohio 


Surplus lines from any part of the United States handled for brokers. 
Correspondence Solicited 


45-47-49 WILLIAM STREET 


PERCY B. DUTTON 
GENERAL AGENT FOR NEW YORK STATE 
Outside Metropolitan District 
Humboldt Fire Insurance Company of Allegheny, Pa. 

Assets, $682, 711 Surplus to Policy=holders, $455,662 
403-4 WILDER BLDG., ROCHESTER, N. Y. 








| See & VAN DEINSE, 
Indianapolis, Ind. 


Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks. 
Correspondence solicited. 





Established 1870. 


AN HOUTEN & SHERWOOD COMPANY 
LOUIS SHERWOOD, President. 


15 EXCHANGE PLACE, - - - - JERSEY CITY 


General Insurance Agents for New Jersey. 
Fire, Casualty, Automobile, Plate Glass, Fidelity Bonds. 





HERBERT Buxton, Pres. and Mgr. L. Austin JoHNson, Sec 


UXTON INSURING AGENCY, 
GENERAL INSURANCE, 63 Wrt1am Street, New York. 


Correspondence Solicited. 





EDWARD J. CASEY, President 


METROPOLITAN INSURING CORPORATION 


“Representing several first-class companies for surplus lines in the 
United States and Canada. 
Commission allowed Brokers and Agents. 


95 WILLIAM STREET, ~ - - - NEW YORK 
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Prominent Hgents and Brokers. 


Fctuarial, 








CHURCHILL WHITTEMORE CoO. 
Successors to WALL and WHITTEMORE. 208 N. FOURTH ST, - ST. LOUIS 
SoLE AGENTs: Commonwealth, North River, Continental, Prussian National, Spring Garden, St, Paul, Commerce, 
Williamsburgh City, Nationa) Union, Mercantile, Union, Phila., Camden, Eagle, Jefferson, Nassau, Eastern 
Stuyvésant, American. Commission allowed Non-Resident Agents on Insurance on St, LOUIS properties 





H. N. PINKHAM ARTHUR KLEVE 
INKHAM, KLEVE & CO. 
61 and 63 William Street, NEW YORK. 


Licensed by N. Y. Insurance Dept. to place surplus lines. 





ILLIAM BEARD 
INSURANCE BROKER 
606-608 COURT STREET, - - READING, PA. 


Surplus lines effected for Agents and Brokers in Pennsylvania only, 
Special facilities for covering Lumber and wood-working risks, 
Correspondence solicited, 





W. C. Bennett. ESTABLISHED 1869. J. Burns Allen. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia Pa. 
Special Attention Given to Surplus Lines, 





HAS. R. WATSON 
FIRE INSURANCE 


Represeating Underwriters at London Lloyds. 
82 BEAVER STREET, - - - NEW YORK 


Large policies secured on acceptable risks in the United States. 








Prominent gents and Brokers at Chicago. 








ENRY COHN & COMPANY, 
Surplus Line Brokers, 
184 LaSalle Street, Chicago 


Exceptional facilities for handling large lines in reliable companies, 
Correspondence Solicited. 





W. OM, Umbdenstock & Co. Risvisy sere 


Aflantic city Fire ase Co. 


SPECIAL FACILITIES FOR 252s" OF PIEANTiC Ciry N.Y 


$ U R PL U S LI 4 'g S Tide Water Fire Insurance Co, = 


CORRESPONOCENTS 


159 La Salle St., ‘CHICAGO =e eee 








GEO. W. MONTGOMERY M. L. C. FUNKHOUSER 


MONTGOMERY & FUNKHOUSER 


INSURANCE AGENCY, 184 La SALLE STREET, CuHIcaco, IL. 


Firemen’s Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; German Fire Ins. Co., 
Pittsburg; Farmers and Merchants Ins. Co., Lincoln, Neb.; Michigan Millers Mutual Fire 
Ins. Co., Lansing; United Underwriters ‘Agency, Chicago; “Michigan Commercial Ins. Co., 
Lansing; Lloyds Plate Glass Ins. Co., New York, and Federal Union Surety Co., Indianapolis. 





Long Distance Telephone, Central 3077 
S. HOOKER & CO.” - ~ 
i » SUITE 554-6 NATIONAL LIFE BLDG. 
159 LA SALLE STREET 
CHICAGO 


INSURANCE 





AVID PARKS FACKLER 
Ex-President Actuarial Society 


CONSULTING ACTUARY 


85 Nassau Street, New York (Rooms 1404-5) 
Telephone, 5427 Cortlandt 





oo C. WRIGHT, 


Successor to EL1zuR WRIGHT 


CONSULTING ACTUARY. 


Thorough Experience. Accurate Work. 
Examinations. Valuations. Accounts Systematized. 
All professional calls will be given prompt, faithful and impartial attention. 
45 Milk Street, Rooms 77 and 87, BOSTON, Mass. 

Western Union Code. Cable Address, itn is 





M. DAWSON, F. 1. A. 
e CONSULTING ACTUARY. 


Member of the Actuarial Society of America, Fellow of the Institute of Actuaries. 
Member of the Deutscher Verein fuer Versicherungs-Wissenschaft, Etc. 


76! WILLIAM STREET, NEW YORK CITY 





R E. FORSTER, 
CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIA. 





eas J. HARVEY, F. 1. A., 


Fellow of the Institute of Actuaries, 


CONSULTING ACTUARY, 
OFFICES OF COLONIAL L'FE INSURANCE CO., JERSEY CITY, N. J. 


J H. NITCHIE, 





ACTUARY 
153 LA SALLE STREET 


CHICAGO 


919 Association Building 


‘ Central 739 
Telephones ; 4 wio 3992 





— EL BARNETT, 


CONSULTING ACTUARY, 


51 EQUITABLE BUILDING, ATLANTA, GA. 


pee W. GLOVER, Ph.D. (in mathematics). 





Consulting Actuary. 


1312 Geddes Avenue, " - - Ann Arbor, Michigan. 





A® LANDIS, Nashville, Tennessee 
INSURANCE AND LAW. 


Makes a specialty of rate readjustments and analysis of mortality 
and financial positions of fraternal beneficiary societies Assistance 
rendered attorneys in preparation of pleadings, evidence and briefs 
involving technical questions. 





